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In today’s business climate, I’ve run across several 
companies still struggling to grasp the full impact of 
a well-designed, updated and functioning website. I, 
myself, have pondered whether I needed to update my 
website.  

Well, after doing a bit of research and talking with 
Sandra Morgan, owner of The Network Chefs, I’ve 
concluded that, in order to remain profitable, I must 
compete by marketing The Metropolitan Builder both 
offline and online.  

In today’s market, a website can be an awesome sales 
tool! Growing a brand using a website is as important 
as employing a highly effective sales team. An effective 

  

Giselle Bernard
Publisher

PUBLISHER’S
NOTE

website totally maximizes a business’ potential. For 
customers to find a company’s website, it is crucial to 
make sure the website functions to the best of its ability. 

However, business owners need to research carefully 
web design firms before employing one to design this 
intricate tool. If their websites aren’t designed properly, 
it’s like investing in a beautiful company brochure but 
not distributing it and wondering why sales aren’t up. 

It’s for all the reasons above that I’ve had the talented 
professionals at The Network Chefs build a new and 
updated website which I will launch soon. So excited! 
Find out more about them at TheNetworkChefs.com!

Giselle Bernard, 
Publisher

Coordinating
Online/Offline

Marketing

800.445.8173 ext. 2149
sales@homeoftexas.com

www.homeoftexas.com/MetroBldr

HOME
O F  T E X A S
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New Home 
Warranties

• A Texas Warranty 
 designed for Texas Builders

• 10 Year New Home Warranties

• Remodelers & Detached 
 Garage Options

• Options for General Liability, 
 Builder’s Risk & More

Texas Strong for Over 37 Years!
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William David Homes Makes Building Process Transparent
By Kathy Bowen Stolz

Transparency, honesty and communication are the 
cornerstones of William David Homes, for they combine 
to create trust, according to David Sanders, president and 
owner of this design/build company headquartered in 
Cypress.

“What sets us apart is our transparency in the building 
process and in our pricing structure,” he said. “We are 
building trust with our customers through that transparency. 
And communication is a really, really big deal for us.” 

Sanders admitted that building a custom house is something 
like being married. It’s a long, emotional process with a 
big financial commitment, developing into an intimacy 
between clients and builder. “You really, truly get to know 
families as they make decisions based on their lifestyles 
during a build, such as requesting his-and-her toilet closets 
and showers.”

William David Homes (WDH) typically builds 10 homes 
a year in the greater Houston area, with no two homes 
being the same. “We work together with the clients and our 
creative team to design and build unique spaces,” Sanders 

said. “Every William David project is custom-crafted 
with creativity and originality, providing every feature 
you expect in a luxury home. But we also produce an 
impressive design feature at every turn.”

The company specializes in Build on Your Lot custom 
homes from acreage on the outskirts of Houston to tear-
downs in areas such as Spring Valley and Memorial 
Villages. It also specializes in building on lots in master 
planned communities, including Towne Lake, Willowcreek 
Ranch, Benders Landing and Cane Island.

WDH also has at least one speculative home under 
construction at all times, in part because the master planned 
communities require such as project, but also because a 
spec home provides an opportunity for Sanders to showcase 
his company’s products. “Spec homes are risky but 
advantageous for sales. We carry one spec home for every 
10 pre-sold homes,” he stated.

Because Houston has no zoning laws, he said he sees 
more and more families moving into master planned 
communities. “My goal ultimately is to increase our 
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William David Homes Makes Building Process Transparent

Continued on page 10

footprint in master plan communities because they appeal 
to families.” He said that he sees the company entering the 
semi-custom home market while continuing in the high-
end, true custom home market.

WDH houses range from 3,000 to 10,000 sq. ft., with 5,000 
to 6,000 sq. ft. being its most typical size. Prices can vary 
from $550,000 to $2 million, with most averaging about $1 
million.

Its clients are split between empty nesters who are often 
downsizing to a smaller home but still want all of the “bells 
and whistles” and professional couples in their 30s and 40s 
moving up from a starter to a custom home. Those families 
usually choose a four-bedroom home with a large, casual 
dining space and outdoor living area. 

Sanders said his clients appreciate the transparency of the 
WDH building process, which starts with “discovery” 
discussions with an architect, designer and WDH staffers 
talking with the clients about what they want in their 
homes. “Many of our clients come to us without a plan, but 
they bring their Pinterest boards and ideas from Houzz. At 

this stage we also talk about the budget. We meet again two 
weeks later and show them the floor plan. Elevations come 
later.”

When it’s time to build, one of the three project managers 
on staff takes the lead on the construction, although Sanders 
visits the job sites and often communicates with the clients. 
As company owner, he oversees the daily operation of 
William David Homes with a focus on sales and budget. 

The two administrative assistants handle office operations 
and his retiree father works on estimates and tracking 
construction loan draws from the banks. WDH includes 
third-party interior designers who are involved in every 
aspect of construction, both on the exterior and interior of 
the homes.

ºSanders said he prefers advertising his business via social 
media instead of traditional media. “Instagram has been 
really big for us.” In addition, he has found that putting 
himself in front of the camera when producing content for 
social media seems to attract interest. 
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Texas Custom Patios Offers  
Alternatives to Houston Heat

Tired of being trapped indoors all summer by the heat and 
humidity? Turn to Texas Custom Patios for your solution.

“Here in Texas people want to be outside, but many homes 
are built without a patio cover or just a very small one 
that does not provide ample shade for enjoying the back 
yard,” said Katherine Douglass, one of the company’s four 
partners.

“We can make your outdoors more livable by designing 
solutions for outdoor living, including patio covers, outdoor 
kitchens, screened porches, room additions, pergolas, 
decks, outdoor fireplaces or fire pits and anything else you 
can think of!”

Nothing this company builds is pre-fabricated; each item is 
customized for the individual homeowner. “We design the 
outdoor living space to mirror the homes’ original style, so 
it blends seamlessly and beautifully with the landscaping 
and exterior. We match the design, stone, wood, and other 
finishes to both the homeowners external design and their 
personal preferences,” stated Douglass, who also serves as 
the office manager of the Houston headquarters. 

“To create this seamless look, we tie the new roof structure 
into the existing roof line – making it appear the home 

was originally built this way. Or if the homeowner wants a 
freestanding structure out away from the home, we can do 
that, too.”

She continued, “Everything we build is a wooden frame 
structure, just like your house is built. We use all of 
the same trades as a home builder – framers, roofers, 
electricians, tile and floor, trim carpenters, concrete, 
masons. 

“At Texas Custom Patios, we’re confident in our work 
– and we want our clients to feel confident, too. That’s 
why we offer a two-year warranty for materials and 
workmanship, and a five-year warranty for structural 
components of a home improvement project,” she added. 
“Compare that warranty to guys working out of the back of 
their trucks.”

The family-owned company has completed about 1,800 
projects during its 15 years in business. Rob Douglass, 
who founded the company with his wife Katherine, serves 
as the managing partner/sales director, overseeing the 14 
project developers in both the Houston and Dallas/Fort 
Worth offices. Steven Schell, the first employee, is also 
a managing partner in addition to being the lead project 

By Kathy Bowen Stolz
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Texas Custom Patios Offers  
Alternatives to Houston Heat

Continued on page 14

developer.

Project developers, who handle many jobs at a time, are 
something of a one-stop shop for clients. The project 
developers meet with homeowners, create a design based 
on their desires and the layout of the home and then meet 
again to present rendered views of the designs and the 
associated costs. 

Texas Custom Patios features an Exact Quote Promise, 
using pricing software to prepare accurate estimates. The 
project developers can easily show the potential clients 
how the quote changes with additions or subtractions to the 
base project. “We try to make it easy for the homeowner,” 
Douglass stated. 

Additionally, project developers serve as project managers 
– ordering materials, contracting tradespeople, pulling 
permits, dealing with homeowner associations and 
communicating with the clients. 

The length of time needed to complete a job depends on the 
job’s complexity, she added. In general, simple jobs can be 
completed within a month and more complex jobs may take 
as long as three months or more.  

Serving the Houston Area

Baytown Floors
7910 North Highway 146

Baytown, Texas 77523

281.573.4400
www.baytownfloors.com

We also offer showers with mud-set shower 
pans, tub surrounds, Jacuzzis, fireplaces, stone 
work, staircases, granite and backsplashes.

Baytown is insured and bonded, capable of 
handling any job from A to Z as a complete 
turnkey operation. 

We would welcome the opportunity to bid 
on your next project and show you the high 
level of service and quality of work that have 
defined our company.

Baytown Floors offers a spectacular
selection of the world’s most popular

WOODS •  LAMINATES
CARPETS •  TILE

DECORATIVE ELEMENTS

281-809-6625
www.NewLuxeBathGlass.com

• Specialists in Glass Shower Doors & Bathroom Enclosures
• Complete Shower Design, Fabrication, and Installation
• Large Selection of Glass and Hardware Options
• Lifetime Product Warranty
• All Major Credit Cards Accepted
• Complete Satisfaction is Our Goal

Custom Frameless Shower Doors and Enclosures
New Mirrors • Custom Framed Mirrors

SHOWER GLASS 
MADE EASY

Houston's Shower Door 
Installation Company

We deliver the highest quality custom frameless shower doors 
and enclosures with quick, courteous service, attention to 
detail, and competitive pricing.
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Farmhouse sinks have become wildly popular in recent 
years and are often a top request to builders when it comes 
to kitchen designs. Ruvati has captured the essence of 
this trend with its extraordinary Fiamma Fireclay sink 
collection that brings a modern look to a traditional 
favorite.  Notable for its signature apron-front style, the 
collection features an innovative twist – a reversible option 
that allows a smooth, flat front panel or one with decorative 
fluted pattern. 

The new fireclay sinks have a 10-inch deep basin and are 
available in 30-inch and 33-inch widths as well as single 
and double bowl options. These sinks are handcrafted 
by Italian artisans and offered in Horizon Gray, Coastal 
Shabby Chic with a distressed finish in a soft blue, 
Crackled White, Glossy Black and traditional white and 
biscuit. 

Nostalgic Warehouse embraces the modern farmhouse style 
that is sweeping the nation with bin pulls, cabinet knobs, 
door plates and knobs that fit this motif perfectly. The brand 
offers an extensive collection of farmhouse-esque hardware 
from crystal door knobs to cup pulls in modern finishes. 
Nostalgic Warehouse provides its customers with a range of 
designs and a mix-and-match flexibility with its hardware 
tailored exclusively for cabinetry in the kitchen, bath and 
throughout the home.

Known as the Cascade Collection, these beautifully 
crafted towel warmers from Sterlingham Company offer 
exceptional versatility in configuration and style. Their 
sleek design consumes less wall space than traditional 

Modern Farmhouse Tops the List 
of Builder Trends

By Linda Jennings

warmers, allowing them to be hung alone, paired, stacked 
or arranged in nearly any formation. 

The Cascade Collection is available in a range of styles to 
suit contemporary baths and transitional spaces as well as 
those inspired by the farmhouse motif. The Stourton, Park 
Lane and Wollaston lines utilize classic and flared ball 
joints to bring a traditional elegance to the bathroom. The 
Churchill incorporates 38 mm tubes and casted wall mounts 
to achieve an oversized elegant aesthetic. All are crafted 
from solid brass and available with electric, hot water or 
dual fuel heating systems.
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BUILDING STONE
•  Chop / Ashlar  •  Fieldstone
•  Ledgestone  •  Stone Blends
•  Cladding/Dimensional Cut

•  Stone Countertops
PAVERS / RETAINING WALLS

  •  Belgard Pavers  •  Pavestone  •  Paveloc Plus
LANDSCAPE

•  Flagstone  •  Gravels  •  Boulders
RESIDENTIAL BRICK

•  King Size Brick  •  Reclaimed Chicago Brick
•  Queen/Modular Brick

OUTDOOR LIVING
  •  Fireplaces  •  Kitchens
•  BBQ Grills/Accessories

MASONRY SUPPLIES
•  Mortar  •  Lintels  •  Stucco  •  Accessories

CAST STONE
MANUFACTURED STONE

281-377-3434
7309 Schneider St., Houston TX 77093

www.legendsstone.com
pat@legendsstone.com

Pat Wilson, President  •  A Veteran-Owned Company

One of the largest selections of stone products in Texas

Our continuing commitment to quality products may mean a change in specifications without notice. 
© 2018 Goodman Manufacturing Company, L.P.  ·  Houston, Texas · USA

At Goodman, we believe in American 
dependability. Units are designed, 

engineered and assembled in the U.S.A.

 www.goodmanmfg.com
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Continued from page 5

Sanders started his building career 16 years ago, working 
for a production builder after graduating from the 
University of Houston’s Bauer School of Business with a 
degree in finance. In 2008-09 he took a voluntary layoff 
and starting doing home renovations with a partner. They 
had only one client lined up for a whole-house renovation, 
but Sanders was willing to take the risk. When that 
partnership ended in 2012, Sanders went solo and formed 
William David Homes, creating his company’s name by 
combining names from his and his wife Becky’s families. 
William David also happens to be their older son’s name

“I love being an entrepreneur. I love the risk, the game of it, 
the idea that you ‘eat what you kill.’” 

But Sanders also loves serving others. “The way we win is 
by serving our clients better than anyone else. To serve is 
to care,” a lesson he learned from his years of working in 
food service, starting at age 15. The first one in his family 
to attend college, he worked as a bus boy, cook, server, 
bartender and manager to pay his way through college. 

“It took me five-and-a-half years to get through college, 
but the restaurant business prepared me so well for being a 
builder. Working in restaurants for nine years was very fast 
paced and stressful, but I learned how to treat people with 
respect. You have to have a true passion for serving people. 
I think it would be beneficial for everyone to wait tables at 
some point in their lives.” 

He continues to serve others through his business. A stint 
working on his church’s staff while he was starting his 
business ignited Sanders’ passion for helping others. From 
WDH’s beginning he decided to give a portion of profits 
from every house that he built to nonprofit organizations, 
such as Rescue Pink, Camp Hope and Dan’s House of 
Hope, among others. 
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For more information about William David Homes, 
contact David Sanders  

by phone at 281-256-8009,  
by email at david@williamdavidhomes.com  

or by mail at 17774 Cypress Rosehill, Suite 200 
Cypress, TX 77429.  

The company website is www.williamdavidhomes.com
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Ensure your team is ready for the unexpected
By Burk Moreland

“It is with the heaviest of hearts that Superior Expo 
Services announces the unexpected passing of our general 
manager and leader, Chad Thornton.”

That statement was one of the hardest I have ever had 
to type for a client. Not only had I lost a client and good 
friend, but I also knew what Chad Thornton’s death meant 
for all of Chad’s employees, their families and the clients of 
Superior Expo Services (SES).  

I have had the opportunity to work with Chad and SES for 
about three years now. During that time we have more than 
doubled the revenue and increased the profit margins at the 
same time. More importantly, we have started building a 
culture of accomplishment and family—a family that I am 
happy to say has included me as one of their own.

In the week since Chad’s death, I have spent extra time 
with his team, and several team members have come up to 
me and hugged me. They thanked me for helping to get the 
company to where it is today. If Chad’s death had happened 
three years ago – before we started working together – it 
would have been a personal disaster for him, his family and 
friends and a catastrophic disaster for the company.  

One of my main focuses for the last few years has been to 
understand and learn from the simple wisdom that guided 
Chad’s choices and made him the amazing leader that he 
was. Together, Chad and I spent many hours identifying 
and clarifying the many innovative ideas he used to build 
and improve his company. As a result, we were gradually 
able to better understand the thought processes that enabled 
him to build the successful team he created. Part of my goal 
was to share that information with his team.  

Like a lot of strong leaders in small- to medium-sized 
companies, Chad had always been able to run his business 
out of his head – without assistance from anyone. In fact, 
he believed he was protecting his team by taking all of 
the responsibility and pressure on himself. However, the 
problem with that belief is that there is no room for the 
unexpected. As many of his team members told me: “Can 
you imagine what would have happened had we not started 
the process of downloading the information several years 
ago?”

It’s always easier to see someone else’s situation more 
clearly than our own. Now that the unexpected has 
happened, we can all see clearly that a critical part of 
being a good leader is allowing the team around you 
to have information and delegating responsibilities. 
Communicating and delegating are the only things we can 
do to prepare for unexpected tragedies like Chad’s sudden 
death. Even then, the waves of grief and pain caused by 

this kind of loss will ripple through a company and create 
temporary chaos, but if knowledge and experience have 
been shared along the way, they will eventually reveal a 
path, and order will be restored.  

Today, I challenge you to take a good, close look at your 
own operation and ask yourself if you and your team are 
prepared for the unexpected. Can you take a vacation 
without a phone or computer for a week or more? Can you 
do it without working tons of extra hours before you leave 
and then again after you get back?  If the answer is no 
(don’t worry, most of the time it is), please start the process 
of allowing others to help. Your family, your team and your 
clients will all be better off.  Invest a little in offloading 
duties and responsibilities. 

Fortunately, for most of you and your companies, you 
will never face the kind of sudden tragedy experienced 
by Superior Expo Services. For most of you, the main 
advantage of this kind of preparation and distribution of 
knowledge and responsibility will be the simple pleasure 
you receive from taking a real vacation.  

Here’s how to start:

• Sit down with someone who knows your routine and 
write down all of the things you take care of during the 
week. Your list will be pretty long once you get into the 
details. Be specific. Instead of “approve paperwork,” 
write “approve contracts” or “approve time cards.”

• Once you write your routine all out, decide who in your 
operation you truly believe in and trust. Start with just 
one person. You have probably believed, as Chad did, 
that you were protecting your team. The truth is that 
you have actually been telling them you didn’t believe 
in them. Once you actually allow your team members to 
help, you will be shocked at how much better they will 
feel and how much harder they will work.

• Start by giving your chosen person a few easy tasks. For 
example, what can you give them that will only require a 
“final check” from you? You could start with something 
small but important, like matching up numbers on 
invoices—a task that requires only a small amount of 
your valuable time because it is something that is easy 
for you to spot check. Train, show, watch that person, 
do the task, then check on the employee periodically. 
And always, always give the employee permission to 
ask for help if not sure how to handle the task. It is very 
important to make it safe for employees to ask questions.

• Now that a few of the easy things are off of your list, 
move up to items that are a little more difficult and 
find someone who can help you with those things. 
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Discover Excellence.

KITCHEN | BATH | LIGHTING

Houston
6867 Wynnwood Lane

713.861.2343

7071 Southwest Freeway
713.781.2222

expressionshomegallery.com



14

Continued from page 7

Where is Texas Custom Patios going from here? Where 
are potential new areas to expand the business? She noted 
the company is focusing on expanding more to the north of 
Houston to take advantage of the tremendous growth north 
and west of The Woodlands. Conroe, Montgomery and 
Magnolia are areas that have tremendous potential for sales 
because of their growth. 

In fact, Texas Custom Patios added a second office in 
Dallas/Fort Worth in 2015. Collin Jarrell, a fourth partner, 
manages that office’s nine employees. “Growth in the DFW 
office will focus more on the Fort Worth side. We haven’t 

For more information, contact Texas Custom Patios 
by phone at 281-265-1994  

or by email at hou@texascustompatios.com  
or by mail at11391 Meadowglen Lane, Suite B, 

Houston, TX 77082.  
The company website is www.texascustompatios.com.

really begun to tap into the market there yet,” she added.

Douglass said the partners are also considering expanding 
to the San Antonio and Austin markets at some point. 
They’re also contemplating adding pools to their repertoire. 
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Continued from page 11
The procedure is basically the same for every level of 
responsibility.

Once you have turned over what you consider a reasonable 
percentage of responsibility, it’s a good idea to test 
yourself. Take a day out of the office and see what happens. 
Trust me when I tell you that it is not a “badge of honor” to 
always be the first one in and last one out. Unless you are a 
sole proprietor, that schedule is just a recipe for impending 
disaster. Instead of trying to do everything and never asking 
for help, why not find some opportunities to enjoy the fruits 
of your labor? Believe me when I tell you that I understand 
that for control freaks like you and me, this process is never 
easy. But trust me when I say that it can be very freeing.  

The only time guaranteed to any of us is the present. Don’t 
you think we should make the most of it? Always plan for 
success, but don’t ignore the possibility of the something 
unexpected. Be sure your plans include a way forward in 
case you aren’t there to guide those you care about. Teach 
them and make sure they are informed. 

For help with this issue or to 
push your company to the next 
level, contact us today at burk@
burkmoreland.com or (832) 356-4585. 
Until next time, go be the rainmaker 
for your team!

713 Lehman
Houston, TX  77018

713-695-2001
www.arkconcrete.com

•  A Texas Based Cast Stone Manufacturer
•  Over 40 years of industry experience
•  30,000 sq ft warehouse 
•  Trained Craftsman
•  Custom Cast Stone Products
•  Natural Stone

Residential  & Commercial
Large & Small
Exterior 
Interior - Fireplace & 
                   Vent Hoods



A/C & Heating  
Bruce Mechanical 

281-651-2476 • brucemechanical@yahoo.com

A/C & Heating  
Goodman Manufacturing 

Edward Neumann, General Accounts Manager 
832-799-2956 • edward.neumann@goodmanmfg.com

A/C & Heating  
M-Squared Climate Control 

Michael Milton 
832-612-8855 • mike@smarthvacpros.com

Accounting & Bookkeeping Services  
Efficient Bookkeeping Services 

Laura Daugherty 
832-289-2401 • LDaughterty@efficientbookkeepingservices.com 

Catering & Private Dining 
The Palm Restaurant

Lauren Liermann, Sales Manager 
713-977-8180 • lliermann@thepalm.com

Commercial Insurance 
Angela Henry Insurance

Angela Henry 
832-448-0150 • angela@angelahenryinsurance.com

Commercial Real Estate 
Belvoir Real Estate Group

Caylin Hicks 
936-402-7652 • Caylin@belvoir.net

Cast Stone 
The Ark Cast Stone

Harry Durham, General Manager 
713-695-2001 • harry@arkconcrete.com
www.arkconcrete.com

CPA 
RP Jones, CPA 

Ryan Jones 
415-572-8928 • Ryan.jones@rpjonescpa.com

Custom Countertops 
W.R. Watson, Inc. 

Wade Watson, President 
281-495-2800 • wwatson@wrwatson.com

Custom Flooring 
International Flooring 

Richard Arnold, Owner 
832-282-3073 • richard@ifhouston.com

Custom Home Builder 
Sabo Custom Builders 

Ed Sabo, Principal 
713-344-1241 • ed@sabocustombuilders.com

Custom Lumber 
Scholl Forest Industries 

Ward Scholl, Managing Partner 
713-682-2400 • wscholl@schollforest.com

Drywall 
TDL Construction 

Trea Luedke 
936-525-0970 • TDLConstruction@yahoo.com

Architect
Stephen Cameron

713-502-6644 • architects@pdg.net

Banking
Allegiance Bank

Chuck Butler
281-639-1298 • Chuck.butler@allegiancebank.com

Bath & Mirror
New Luxe Bath Glass

Brent Richards
281-809-6625 • BRichards@NewLuxeBathGlass.com

Blinds/Shades/Shutters
Houston Shutter Center LLC

Tyler Spaulding
713-703-1801 • info@houstonshuttercenter.com

Business Coaching
Action Coach

Lydia Navo
318-655-8083 • N3marketing@actioncoach.com

Stone, Masonry, Landscape Supplier
Legends Architectural Stone

Pat Wilson
713-899-3261 • pat@legendsstone.com

Title Company
Old Republic Title

Dionne Peters
346-237-1940 • dpeters@oldrepublictitle.com

Employee Benefits
ABM Insurance & Benefits 

Natalie Olberding
281-448-3040 Ext 229 • natalie@getagreatquote.com

Energy Advisor & Broker
American Enerpower Energy Services
Karen Jacobson
281-414-8157 • Karenjacobson@americanenerpower.com

Financial Advisor
Edward Jones
Melissa Maier
Office: 281-392-3100 • Mobile: 513-703-0588
Melissa.maier@edwardjones.com

Flooring, Countertops & Supplies 
Baytown Floors 

Helmi Abboushi, Owner 
832-768-7575 • info@baytownfloors.com

Garage Doors 
Thomas Garage Doors

 John Thomas, Owner
 713-725-8737 • jthomasdoor@hotmail.com

Home Automation & Security 
Halcyon Technologies 

Jason Hane, Principal 
jason@halcyontechonline.com

Interior Design 
Mary Lynn Mabray, ASID 

713.203.4047 • marylynnmabray@me.com 
http://about.me/marylynnmabray
www.facebook.com/MaryLynnMabrayASID

Kitchen Bath Lighting & Hardware 
Expressions Home Gallery 

Chris Sligh, Builder Sales Manager 
713-861-2343 • scsligh@morsco.com

Mortgage Lending
Amcap Mortgage 

Roy Varner 
713-703-7050 • rvarner@myamcap.com

Cabinets & Home Organization
Closet Factory

Donald J. Yokovich
281-355-7676 • don.yokobich@closetfactory.com

Web Design & Social Media Marketing 
The Metropolitan Builder 

Giselle Bernard 
892-317-4505 • Themetropolitanbuilder@yahoo.com

Photography & Videography
Dee Zunker Photography

Tommie Dee Zunker
832-754-7572 • dee@deezunkerphotography.com

Painting Services 
360 Painting of Cypress

Cindy McClanahan
832.795.9968 •  cmcclanahan@360painting.com 
www.360 painting.com/Cypress

Printing & Signage
Featherson Sign Partners LLC 

Janet Featherson
713-829-2996 • janet@feathersonsignpartners.com

Public Insurance Adjuster
All American Public Adjusters 

Fred Allen
713-553-5948 • fredallen@mytxpa.com
www.mytxpa.com

Real Estate Investment Specialist
New Western Acquisitions 

Ayesha Raazi
713-474-0600 • Ayesha.raazi@newwestern.com
www.newwestern.com

Realtor 
Fine Touch Living, A Luxury Division of KW Memorial

Andre Vysotskiy  
832-455-4008 • andre@FineTouchLiving.com
www.FineTouchLiving.com

Remodeling 
Divine Renovation

William “Will” Cole  
713-515-1514 • awill@divinerenovation.com

Specialized Property Marketing Photography
Custom Wall Prints & More, LLC

Pete Wagner
832-279-8231 • info@customwallprintsandmore.com

BUSINESS DIRECTORY
Network in Action & The Metropolitan Builder bring together a coalition of like-minded individuals who understand the 
power of building business. All professionals are known personally and professionally and valued for their integrity 
and outstanding work ethic. They will help you realize your own professional success as you grow your business.

Guests Are Family. Steaks Are Prime.
Memories Are Made.

LEGENDARY EVENTS SINCE 1926.
Prime Aged Steaks  |  Jumbo Nova Scotia Lobster  |  Classic Italian Specialties

THE PALM HOUSTON 6100 Westheimer | 713.977.2544 | thepalm.com/houston
Private Dining Rooms Available
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FAMILY OWNED & OPERATED FOR 
SIX GENERATIONS

S C H O L L  L U M B E R   |   6 2 0 2  N  H O U S T O N  R O S S L Y N  R O A D   |   H O U S T O N ,  T X  7 7 0 9 1   |   S C H O L L L U M B E R . C O M

WE CARRY:

...AND MORE!


FRAMING LUMBER


ANTHONY POWER BEAMS


CUSTOM FLOOR TRUSSES


SIDING & TRIM


TREATED LUMBER


PLYWOOD  & OSB

Call (713) 329-5300

CUSTOM BU ILDERS ’  F IRST  CHO ICE  FOR 
H IGH QUAL ITY  LUMBER. . .  F A S T !

NEXT DAY DELIVERY ON FRAME PACKAGES, 
SAME DAY ON FILL-IN ORDERS

NOW AVAILABLE!



The Metropolitan Builder
5161 San Felipe Street #320
Houston, Texas 77056
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