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Although saving money may be more difficult,
especially if people are out of work or if they’ve
slowed down, the importance of it still remains.
“The now should not be viewed as any differ-

ent than any other time,” said Randy Carver,
president and founder of Carver Financial
Services, Inc. “It’s important to save.”
Alongside saving, getting a match on a 401(k)

contribution is something to consider if it’s
available to them, Carver said.
“That’s the first thing they should do because

that’s essentially free money at that point,” he
said. “Also, money that’s in a 401(k) or a (Roth
IRA) — it’s not considered an asset if you go for
financial aid for your kids and it’s also protect-
ed from creditors in Ohio if something were to
happen.”
In addition, setting up a regular systematic

withdrawal from a checking to a savings ac-
count is an important factor in saving. It can
become difficult to move the money or write a
check because people become busy and forget,
he said.

Marah Morrison – The-News-Herald
People who choose to do their taxes on their own may not be aware of things
that might be able to lower their tax bill because it’s not their area of expertise,
said Paul Pahoresky, one of two partners at JLP CPAs.

Longtime experts share tax, money management tips
“By setting up an automatic investment pro-

gram, it’s just going to happen,” Carver said. “A
lot of people feel like, ‘I can’t do very much, so
I’m not going to bother.’ Anything is better than
nothing, so whatever you can do is going to be
better than nothing, whether you do it on your
own or work with a financial advisor.”
“If you saved $100 a month from age 25 to 35

and then stopped, and somebody else started at
age 35 and saved all the way to 60, you would
have more money than they would because of
compounding (interest),” Carver added. “The
sooner you start, the better.”
There are two essential things that need to

be done in order to save and manage money
— living within means and getting onto the
compounding table, said Bradley G. Brown,
president of Royal Paladin Group, which offers
securities through First Allied Securities, Inc.
“Albert Einstein said the most powerful force

on earth is compound interest,” Brown said.
“You need to save for the future as well as live
for today.”
Financially, the greatest thing that can come

out of the novel coronavirus is the learning
experience of what is needed the most, he said.

“What do they need to manage an emergency
so that as they rebuild their finances in the fu-
ture, that they keep that in mind and they don’t
repeat that mistake,” Brown said. “It may be a
very valuable resource in the future if they’ve
learned from the situation.”
Another key thing people should consider

learning is the 1970s marshmallow test, Brown
said. That was a study done in front of children.
It’s a test of understanding delayed gratifica-
tion.
“They put a marshmallow in front of a young

SEE PAGE 8

B.A. Jones Insurance Agency
Affiliated with:

FREE CONSULTATIONS

Medicare and Retirement Planning…
with a little TLC.

(216) 261-0596
www.bajonesinsurance.com

Bruce A. Jones
25701 N. Lakeland Blvd. Suite 309

Euclid, Ohio 44132
Bruce A Jones, CEO

LUTCF / CSA / NAIFA / RHU

• Need Hospitalization or going on Medicare soon or just need to upgrade your present
plan, get the information from an consultant with almost 50 years of experience.

• Retirement - Income for life - 90% of people working today will not have income for life, find
out how you can have income for life.

• Disability Income - How much will you be paid if you can not work for the next six months
or year. Now is the time to find out, not after an accident or illness. Money back if you are not
disabled.

• Long & Short Term Care for seniors - 80% will have a possible need before death. Get
information and help before the need arises.

• Cancer Plans can return 100% of the cost if you do not contract cancer.
If you have a cancer plan, now is the time to update and replace.

• Visit my website to see information and video’s on all of these bullet points.

$4,895 Traditional Funeral Package
$975 Simple Cremation Package

All needed merchandise & services
included, no hidden fees!

440-361-CARE

THE MOST AFFORDABLE FULL-SERVICE FUNERAL HOME &
LOVING PET CREMATORY SERVING THE TRI-COUNTY AREA.

1500 HARPERSFIELD RD., GENEVA
WWW.LAKEERIECREMATORY.COM

mailto:mmorrison@news-herald.com
http://www.bajonesinsurance.com
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After thorough research and
careful consideration, Lifeguard
Financial has expanded it’s ser-
vices.
Stephen Christopher has been

with us for fourteen years. Stephen
setup a Registered Investment
Advisory practice – Lifeguard

Advisors LLC. While I have always
done what was in my client’s best
interest at Lifeguard Financial,
Stephen is now legally bound to
provide you and your family with
a fiduciary level of service and
only make recommendations that
serve in your best interest through
Lifeguard Advisors LLC.
As an Investment Advisor Repre-

sentative, he will have additional
resources and a wider array of fi-
nancial products to help you meet
your needs. Based on the new
direction of our practice, we would
like to sit down and review your
existing investments. We can see
if what you have is meeting your
needs and discuss new offerings,

some of which include:
• Portfolio Analysis Review Ser-

vice: Lifeguard Advisors will utilize
objective third party analysis to
evaluate your investment perfor-
mance and fees in comparison to
benchmarks.
This is an opportunity to conduct

a formal review of your holdings
and make sure that we are helping
you reach your goals more effi-
ciently.

• Social Security Maximization
Report: Generates the proper filing
strategies to maximize your life-
time benefits of Social Security.

• Third Party Investment Manage-
ment Services: From a professional
asset manager committed to your
long-term financial success.
To schedule your appointment,

contact Lifeguard Advisors at (440)
942-1936. Thank you for your sup-
port during this exciting transition.
I appreciate your business and look
forward to our continued partner-
ship.

New Services from Lifeguard Financial

Investment advisory services are offered through Lifeguard Advisors, LLC, a Registered
Investment Advisor in the state of Ohio. Insurance products and services are offered
through the Lifeguard Insurance Agency, Inc. dba Lifeguard Financial, an affiliated
company.

Anthony Newman,
President

Warm regards,

Stephen Christopher,
Investment Advisor Rep

Mentor Kia is more than just
another Northeast Ohio Kia
Dealer. We’re dedicated to provid-
ing exceptional customer service
from the moment you enter our
showroom. Whether you’re search-
ing for a new Kia, coming in for a
repair or inquiring about financing,
we’ll provide quality and friendly
service. At Mentor Kia there’s no
tricky offers, no gimmicks - just
great Kia cars and SUV’s that we
offer at great prices every day. With
over 350+ new and used vehicles
in-stock, Mentor Kia has been

recognized as one of the Top Rated
Dealers for outstanding customer
service, selection and dealership
services. It is our goal to meet and
exceed these standards year after
year, continuing to build upon our
recognized efforts. Make sure to
check out our Express Store online.
You can purchase your next new
vehicle online all from the comfort
of your home!
Mentor Kia
9090 Mentor Avenue, Mentor
440-953-1000
www.mentorkia.com

Purchase your next vehicle online from the
comfort of your homewithMentor Kia

Established in 1984, B.A. Jones Insurance
Agency seeks to provide the information and the
carriers to deliver the best bang for your buck.
Partnering with over 30 companies to bring
quality coverage to meet your special needs.
We are proud to serve Euclid and the

surrounding Ohio communities by protecting
the people we work with just like we protect our
own family members. If you’re not thrilled with
your current financial situation contact us today.
Located at 25701 N Lakeland Blvd #309 in

Euclid. Call us at (216) 261-0596 or visit our
website at bajonesinsurance.com

B.A. Jones Insurance Agency
How can we help you today?

http://www.mentorkia.com


4 | Dollars & Sense Thursday, February 25, 2021

At Andover Bank we are always
looking for ways to cut costs and
save money. Unfortunately, many
families have had to do this out of
necessity because of the pandemic.
If you haven’t taken a look at your
finances to cut out unnecessary
spending, there is no time like
the present. Many of us routinely
spend money throughout our
daily lives without giving it much
thought.
One area where you can poten-

tially save big is your mortgage.
If you haven’t refinanced within

Refinance yourmortgage. Save Big.

the past couple of years, it’s worth
considering. Home mortgage rates
are at historic lows right now. Re-
financing your existing mortgage
can potentially save thousands of
dollars in interest and have you
owning your home that much
sooner. If you don’t know where to
start, a good mortgage professional
can walk you through your op-
tions. Look for refinancing options
with no closing costs to save even
more.

Visit our website at
www.andover.bank today!

CHERRY VALLEY STOVES
The flame that keeps you warm

Whether you’re looking for a traditional wood burning stove, a sleek
ventless unit, or even outdoor cooking supplies, Cherry Valley has a
large inventory sure to keep you going. Browse all of our indoor and

outdoor units, search by your favorite brand, or just click through to see
everything Cherry Valley Stoves has to offer!

cherryvalleystoves.com

2.49
2.99
3.24

15-YEAR FIXED RATE

20-YEAR FIXED RATE

10-YEAR FIXED RATE

Apply today! www.andover.bank 844.259.5473 Any branch

*Annual Percentage Rates (APR) and interest rates include a preferred rate reduction of 0.25% for automatic
payments from an Andover Bank checking product and are accurate as of 2/4/2021. Refinances only,

$30,000 newmoney with a maximum loan amount of $200,000. Maximum 80% loan to value, first lien position on an owner
occupied primary residence. All payments exclude taxes and insurance thus your payment will be greater than disclosed.
Flood insurance may be required. Subject to credit approval with credit score of 740 or above. Bank paid closing costs include
drive-by appraisal fee, flood zone determination, tax service fee, limited lien search and government recording charges.
Costs for optional services and interest due at closing are not included. If this loan is paid off within the first 36 months, you
agree to reimburse Andover Bank the third party origination fees the bank paid on your behalf, up to $500. Limited time
offer. Additional restrictionsmay apply. Loan available under $30,000 newmoneywith borrower paid closing costs. Payment
example: On a 10 year fixed rate loan with a base loan amount of $100,000 with an interest rate of 2.490% and an APR of
2.490%, the monthly payment would be $942.24. On a 15 year fixed rate loan with a base loan amount of $100,000 with an
interest rate of 2.990% and an APR of 2.990%, the monthly payment would be $690.10. On a 20 year fixed rate loan with a
base loan amount of $100,000with an interest rate of 3.240%and an APR of 3.240%, themonthly paymentwould be $566.69.

Low rate, short term & fast payoff.

No closing cost mortgage.

SAVE BIG.
Refi now.

http://www.andover.bank
http://www.andover.bank
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Planning a funeral or memorial service requires what can seem, at times, a daunting task. There seem to be a countless number
of decisions to be made. The following checklist for funeral arrangements is designed to guide you through the number of things
that you must decide on.
1. Will it be a funeral or a memorial service? At a funeral the body is usually present. At a memorial service it is not.
2. An obituary is needed to be written.
3. Are you going to use a casket for the body, or will there be a cremation?
4. If you are using a casket, where will the burial be? If having a cremation, will the ashes be stored in an urn, or scattered?
5. Who will officiate the service? Minister, family friend, funeral celebrant? What type of service do you want?
6. Do you want to have a powerpoint or video presentation of photographs of the life of the deceased?
7. Do you want someone to give an Eulogy. If is a welcome addition to the service but not absolutely necessary, particularly

in a religious service.
8. Where will the service be held? It can be in the funeral chapel, a church, a hotel, in a park.
9. Are there any items of the deceased that you would like present?
10. Flowers by the family are traditionally ordered for delivery to where the service is being held.
11. Are there special songs you would like played, as people enter, during and after the service. Do you want an organist, a

harpist, a band, a flutist? Is there recorded music you would like played? See funeral music or hymns.
12. Any particular Bible readings you would like. Who will read it? Or a particular poem?
13. Will you have a reception after the service? Where will it be? Who will cater it?

BRICKMAN BROS.
FUNERAL HOME

Ronald Brickman Dennis Brickman
William Brickman John Brickman
Joseph Brickman Philip Brickman

Jonathan Brickman

440-951-7800
37433 Euclid Ave. Willoughby, Ohio 44094

www.brickmanbros.com
Email: info@brickmanbros.com

BRICKMAN BROS.
FUNERAL HOME

440-951-7800

15670 W. High Street
Middlefield, Ohio 44062
(440) 632-0241

Owners Don Sly,
Funeral Director
and Mary Kay Sly

New email: wecare@slyffh.com

New website: www.slyffh.com

DiCicco &
Sons Funeral

Home
Dedicated to meeting the needs

of every family since 1924
Special and Memorable Services

Serving Families With Dignity
Since 1924

5975 Mayfield Road,
Mayfield Heights, OH 44124

440-449-1818
www.diciccoandsonsfh.com

.'+)/"* $%)#!%# , (/"%& $%)#!%# , ()/"&-! $%)#!%#

The only thing a funeral absolutely has
to be is whatever you want it to be.

A funeral doesn’t have to be expensive. Nor, does it have to be
spartan. It doesn’t even have to be a funeral. If you’re

open-minded enough to explore the options, talk to us.

368 Mentor Avenue, Painesville, Ohio 44077
357-7544

www.johnsonfuneralservices.net

When It’s Time To
Make Arrangements...

http://www.brickmanbros.com
mailto:info@brickmanbros.com
mailto:wecare@slyffh.com
http://www.slyffh.com
http://www.diciccoandsonsfh.com
http://www.johnsonfuneralservices.net
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Lake Erie Cremation & Funeral
Services proudly opened their
doors on August 24, 2020 and have
been steadily growing in the past
five months to help more families
in need in the Tri-County area.
Jeff (of Ashtabula) and Danielle (of
Jefferson) DiDonato, are the own-
ers, funeral directors and crema-
tory operators at their new facility
located at 1500 Harpersfield Rd.,
in Geneva. The facility has been
beautifully renovated and includes
the crematory facility (2 units, 1
for pets), office spaces, a licensed
catering kitchen for family gather-
ings with meals, and a reception
center.
Danielle says, “We have a combi-

nation of over 50 years of experi-
ence in the funeral profession, we
have assisted many families over
those years, and sadly have seen
the struggle some families have
with coming up with funds for a
loved ones funeral. We wanted
our business to be unique in the
fact that we are offering the high-
est quality services to a family, at
the most reasonable prices.” Lake
Erie Cremation & Funeral Services
is here to serve the Tri-County area
without extra transportation fees.
“We also are proud to be the only

funeral home in Northeast Ohio
(to our knowledge) that does not
charge a family extra fees to have
visitation time with their loved one
prior to cremation, or to witness
the cremation (if they so desire).”
Says Jeff. In addition to their Sim-
ple Cremation package at $975, the
funeral home also provides many

other affordable funeral packages,
one being their Traditional Fu-
neral & Burial package. This pack-
age provides everything a family
would need to give their loved one
a beautiful traditional funeral with
calling hours, a funeral service and
a graveside burial to follow. This
Traditional Funeral package is
$4,895 and includes a high quality
(sealing) metal casket and a vault,
as well as everything else that
would be needed with no extra
charges or hidden fees.
Lake Erie Cremation & Funeral

Services also has a Loving Pet Cre-
matory where they provide low
cost/private pet cremations, cost
range from $100-$150 and includes
transportation (within 15 miles)
from home or veterinarians office,
cremation, a pet urn with your
pets personal paw print on top, a
name plate and a clip of fur. “We
believe that pets are family mem-
bers, and that is why our Loving
Pet Crematory and the service we
provide with it is so important to
us and to the family’s we serve
in the surrounding communities.
Giving a family the opportunity to
have a final goodbye before crema-
tion and having the opportunity
to meet us and see our facility, so
they can trust that we will handle
their loved one or pet with the ut-
most care and love, means a lot to
the families we serve and to us.”
Says Danielle.

“We know that choosing a fu-
neral provider in the area is a
delicate decision and it’s one that

Lake Erie Cremation & Funeral Services
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See us for all your
Quality Heating Needs!

Hours:
Mon. - Fri. 8-4 • Sat. 8-3 - Closed Sunday

April Thru July Closed Thursday

cherryvalleystoves.com
5391B Hayes Rd., Andover, OH

440-293-4622

• Delivery • Chimney Installation • Hood Installation

Quality Heating Fuels, Hamer Pellets,
Blaschak Coal, Enviro Bricks

Hours:

DS Coal Stoves
No Electricity Needed

Enviro Pellet Stove
Made in Canada

Matrix 2700
Wood Inserts
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isn’t taken lightly when a death oc-
curs, we appreciate the trust that
families have placed with us since
opening our doors in August and
are grateful for the opportunity to
be able to help at such a difficult
time.” Says Jeff. Lake Erie Crema-
tion & Funeral Services not only
provides dignified and meaningful
goodbyes for loved ones and pets,
but they also have a strong track
record of giving back to the com-
munity since opening their doors.
The business has hosted a com-

munity shred day, they served 200
hot “to-go” meals during Christmas
time, raised nearly $1,400 for the
Ashtabula County APL, donated
nearly 200lbs. of food to the Ge-
neva Food Pantry at Thanksgiving
time and plan to provide another
hot “to-go” meal at Easter time,
Good Friday, April 2nd from 3:30-
5:30 for anyone in the Tri-County

area in need. Those in need can
call 440-361-2273 to reserve their
family’s meals and choose a pick-
up time for that day. Meal will in-
clude, ham, mashed potatoes, corn,
warm cinnamon apples, and a roll
with butter. “We hope to make
some community members Eas-
ter holiday a little brighter.” Says
Danielle. Lake Erie Cremation &
Funeral Services is grateful for the
trust that the surrounding com-
munities have placed in them and
look forward to providing many
years of compassionate service and
giving back to the communities
that surround them.
Anyone interested in touring

our facility and meeting us is al-
ways welcome to stop by (no appt.
needed), “Our doors are open and
we look forward to forming rela-
tionships within the surrounding
communities.” Says Jeff.

LAKE ERIE FROM PAGE 6

Retirement seems like a lifetime
away for young professionals. But
as careers advance, families are
started and milestones are met,
retirement can start to feel a lot
closer.
A 2014 Gallup poll indicates that

most Americans now retire at age
62. That is a good starting point
when planning your retirement.
The earlier you start establishing
savings goals and putting plans in
motion, the more likely you will be

to retire on time without having to
worry about money. These strate-
gies can help you save more for
retirement years.
1. Raise … what raise? If you’re

lucky enough to get a salary in-
crease at work, direct the extra
money into retirement savings ac-
counts and act like the raise never
happened. You won’t miss the extra
money since you were not accus-
tomed to earning it, and redirecting

7 ways to save more for retirement

SEE PAGE 10

11 Branches Serving Northeast Ohio

middlefieldbank.bank/cleanslate

888.801.1666

LIFE HAPPENS AND
SOMETIMES YOU NEED
A FRESH START!

MB’s CLEAN SLATE CHECKING accounts can help you
get back into a banking relationship, even if you’ve
been turned down for a traditional checking account.

Your path to a traditional checking account. Get started today!

No Minimum Balance
Requirements

Debit Card with
Digital Wallet Capabilities

ATM Surcharge
Free at MB ATMs

Monthly Service Fee is $9.95; receive a $2.00 credit with monthly direct deposit. A monthly Paper Statement
Fee of $5.00 will apply if not enrolled in e-statements. ATM and Mobile deposits are not permitted. Accounts
are not eligible for Overdraft Privilege or Online Bill Pay service. Clean Slate Basic may qualify to graduate to
Clean Slate in 12 months if account is in good standing. Clean Slate may qualify to graduate to an account of
your choice in 18 months (12 months if prior Clean Slate Basic customer) if account is in good standing. Good
standing is considered to be no NSF or overdraft activity in the past 3 months and at least 1 deposit each month
for the past 6 months. Contact us for additional terms and fees.
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kid and said you can eat it
right now or you can wait until
I come back,” he explained.
“When I come back, if you have
not eaten it, I’ll give you another
marshmallow and you can have
two.”
Savings, at a very early age

and understanding money, is
crucial, Brown said. In addition,
the longer someone is on the
compounding interest table, the
more the amount grows.
In the world of tax, people

who choose to do their taxes
on their own may not be aware
of things that might be able to
lower their tax bill because it’s
not their area of expertise, said
Paul Pahoresky, one of two part-
ners at JLP CPAs.
“They’re going to get a return

that’s not going to be wrong, but
they may not be reducing all of
their tax obligation and getting

as big of a refund as possible,”
Pahoresky said. “For what it costs
to have a paid preparer do it, it’s
many times money well spent. The
paid preparer can get them more
than the fee is going to cost them.”
Although TurboTax can be a

great product, it’s still a software
product, he said. While a software
package is used at JLP CPAs, staff
have the training and education,
he said.
“A friend has been doing his own

returns for years and nothing has
been wrong about his return, but
when we prepared his return, we
saved him $1,400 that he wasn’t
going to know about,” Pahoresky
said. “We’re not just putting num-
bers in. We’re looking at other
opportunities.”
Another new tax law implement-

ed this year could easily go missed,
Pahoresky said.
For 2020 and going into 2021,

people are able to take for 2020
up to $300 as a charitable contri-
bution that is above and beyond
their itemized deduction. Even if
the standard deduction is taken, if
someone has charitable contribu-
tions, they should let their pre-
parer know.
“The more organized a person

is, the more beneficial it is,” Pa-
horesky said. “If they do have their
own business, the biggest thing I
see people doing there is you don’t
pay tax on what you collect. You
pay tax on what you collect minus
all of your expenses and they let
those little expenses fall through
the cracks.”
Pahoresky, who has been prepar-

ing taxes for nearly 30 years, said
no one goes into business looking
forward to doing bookkeeping, tax
returns and payroll processing.
“We’re a necessary evil out there

and at some point, when a person

gets big enough with their busi-
ness, they realize having their
spouse try to do this stuff be-
grudgingly or themselves trying
to do it at 10 p.m. at night isn’t
working for them,” he said. “It’s
having that professional there is
going to help them.”
Carver started his financial

advising journey at the age of 21,
the same age that he opened his
first office.
“I’ve been in the business since

1986. We actually manage $2 bil-
lion for clients around the world
and I started out knocking on
doors — every door in Men-
tor to get started,” Carver said.
“It’s one of those things. You’re
helping people and changing
their lives, and the nice thing is
now, because I’ve done it for so
long, I can see the results off the
planning that was done 10 or 20
years ago.”

Credit plays a vital role in help-
ing people realize their personal
and financial goals. A good credit
score can help people qualify for
favorable home loan terms, ulti-
mately paving the way for them
to move into their dream homes.
Strong credit histories also can
help consumers earn perks, and
young people who learn to use
credit wisely can avoid potentially
costly interest charges that tend
to hamper many young adults’
financial freedom.
Many consumers struggle with

managing credit. According to
FICO®, a data analytics company
that developed the FICO score
that many lenders use to deter-
mine consumer credit risk, more
than 10 percent of consumers
in the United States have credit
scores lower than 550. Any score
below 550 is considered very poor.
No two consumers are the same,

but many struggling to establish

good credit histories may engage
in certain behaviors that can hurt
their credit scores.
• Taking out too many lines of

credit: Consumers without much
experience managing their fi-
nances, such as college students
and young adults, often find
credit offers hard to resist. Retail-
ers may offer significant discounts
at checkout counters to shoppers
willing to sign up for store credit
cards. Inexperienced consumers
may not recognize that such cards
often feature inflated interest
rates, especially when compared
to more consumer-friendly cards.
Avoid opening too many credit ac-
counts, as doing so can adversely
affect your credit score and make
it easy to lose track of spending.
• Letting interest charges pile

up: Paying interest on consumer
debt like credit cards will not help
consumers improve their credit
scores, so pay balances off im-

mediately. That’s easier to do if
you only have one or two lines of
credit that you monitor regularly.
• Using credit for daily pur-

chases: Credit is not cash in your
pocket and it isn’t money with-
drawn directly from a checking or
savings account, which is the case
when using a debit card. So it’s

easy for consumers to lose track
of their daily spending if they’re
doing that spending with a credit
card. Balances can quickly pile
up and, if they can’t be paid off in
full when the bill comes due, in-
terest charges will begin to accu-
mulate. This trap can be avoided
if con

Behaviors that can hurt your credit score

MONEY MANAGEMENT TIPS FROM PAGE 2
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Hardworking adults spend years
striving to achieve their profes-
sional goals. Along the way, plan-
ning for retirement is a way to
ensure all that hard work pays off
when the time comes to call it a
career.
In the United States, men and

women nearing retirement age
may be thinking about when they
should begin collecting their So-
cial Security retirement benefits.
Social Security is a social insur-
ance program instituted by Presi-
dent Franklin Delano Roosevelt
in 1935. The program consists of
retirement, disability and survivor
benefits, and workers in the United
States contribute to Social Security
each week.
The decision about when to

claim Social Security retirement
benefits is one all those who have
contributed to the program must
eventually make. In recognition of
the difficulty of that decision, the
Consumer Financial Protection

Bureau offers the following tips
to people wondering when they
should begin collecting their Social
Security benefits.
• Confirm your full retirement

age. Full retirement age refers to
the age at which people can be-
gin collecting their full benefits.
Depending on the year you were
born, you can begin collecting
your full benefit at age 66 or 67.
Claiming your benefit before you
reach full retirement age will lead
to a permanent decrease in your
monthly benefits. Conversely,
claiming after you reach full retire-
ment age will lead to a permanent
increase in your monthly benefits.

Since the stakes are so consider-
able, it’s vital for adults to confirm
their full retirement age before
they claim their benefits.
• Delay claiming if you can. The

CFPB notes that you can expect to
get an additional 5 to 8 percent in
monthly benefits for every year you
wait to claim your Social Security
benefits after age 62, maxing out at
age 70. If you can afford to do so,
wait to claim your full benefit until
age 70, as doing so can translate to
a benefit that’s 32 percent higher
than it would have been had you
claimed your benefit at age 62.
• Budget for retirement. Short-

and long-term budgeting for
retirement can help you assess
how much money you will need to
cover your expenses when you stop
working. This step can help you
understand how much a reduced
or increased Social Security ben-
efit will affect your bottom line in

What to know before claiming Social Security benefits
retirement.
• Continue working. Remaining

in the workforce full-time or even
part-time can have a considerable
impact on the size of your Social
Security benefit. The CFPB notes
that continuing to work for one or
two additional years can replace
low- or no-income earnings from
your earnings record, thereby in-
creasing your benefit.
• Consider the long-term needs

of your spouse. Surviving spouses
receive the higher of the two
spouses’ benefits. So it makes sense
for the higher earning spouse to
wait to collect his or her benefit
until he or she reaches full retire-
ment age.
The decision about when to col-

lect your Social Security benefit is
complex. Discussing your options
with your spouse and financial ad-
visor can help you make the most
informed decision.

The decision about when
to claim Social Security
retirement benefits is
one all those who have
contributed to the program
must eventually make.

it into retirement savings can go
a long way toward procuring your
financial future.
2. Max out deposit limits. By

depositing the maximum allow-
able amount into your retirement
accounts each year, you can grow
your retirement savings quickly
and earn considerably more inter-
est on your money over the life of
the account.
3. Allocate your tax refund. Elect

to apply your tax refund to a tradi-
tional IRA or Roth IRA.
4. Take advantage of employers’

offers to match retirement con-
tributions. Many employers will
match 401(k) contributions if you
save enough to qualify. This is an
easy way to save without having
to put in any extra money out of
your own pocket. Make sure you’re
vested in the 401(k) plan so that
the employer contributions can be
taken with you if you leave a job.
5. Open a Roth IRA. A Roth IRA

is a retirement savings vehicle that
enables you to pay taxes on the

money you put in up front. When
you become eligible to withdraw
the funds (after age 591⁄2), they are
tax-free.
6. Aim for a 15 percent invest-

ment. Start investing 15 percent of
gross income for retirement once
you’re debt-free and have a fully
funded emergency fund. Such a
strategy can go a long way toward
ensuring you have enough money
to do what you want throughout
retirement.
7. Make calculated cuts. Think

about which items you can live
without and dedicate what you
would spend on those expenditures
to retirement. For example, calcu-
late the difference between buying
a new car and a certified pre-owned
model. Deposit the savings into
retirement. Can you skip a vacation
this year and do a staycation in-
stead? Forgoing certain luxuries can
help you build retirement savings.
Saving for retirement becomes a

little easier with strategies that can
make money go further.

Visit AceYourRetirement.org for:
• 3-minute online chat with a digital retirement coach
• Free personalized roadmap based on your retirement goals
• Free tips to start boosting your retirement savings now

“In retirement,
I want to stay fit...

financially
and physically.”

7 WAYS TO SAVE FROM PAGE 7
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MAKE IT YOUR OWN

$1700
Via prepaid card by mail when
you purchase select KitchenAid
brand appliances

January 1–June 30, 2021

CUSTOMIZE YOUR COLLECTION
AND UNLOCK REBATES UP TO

5528 Mayfield Road, Lyndhurst, OH
(440) 449-2650 | snowappliance.com

*See sales associate for rebate formwith complete details. Only valid at participating KitchenAid brand retailers. Rebate in the form of a KitchenAid brandVisa® prepaid card bymail.
Additional terms and conditions apply. ®/™ © 2021 KitchenAid. All rights reserved. D200932KM.
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Free Consultation
No Obligation

• The best mix of investments for today’s unpredictable stock market
• The best options for your 401(k), 403(b), or Retirement Money
• How to increase your children’s and grandchildren’s inheritance with less taxes
• How to make your current income tax-free
• Protect your life savings from Medicaid spend-down without purchasing expensive long

term care insurance
• Roth IRA’s and conversions
• Life insurance-all types
• Lock in a good interest rate. Call for details!
• CD or IRA maturing? Call Lifeguard for our higher interest rates
• If you own a variable or index annuity or are considering a purchase, learn which to buy

or avoid and get a clear understanding of the one you own.
• How to reduce or stop IRA minimum distributions and taxes
• Consolidate, improve and create a better financial plan today

No one cares more about your money
than Lifeguard Financial

www.lifeguardfinancial.com

Call Today 440-942-1936
for a Complementary Unbiased Second Opinion

Offices in Mentor, Beachwood, Independence, Westlake, Columbus and Naples FL

http://www.lifeguardfinancial.com
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