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Sweet Dreams...
Cool and casually elegant, the Courtland Four poster bed whispers sweet dreams with its simple lines and subtly
rich design details. Its light hand-brushed blond finish highlights the unique woodgrain of flat-sawn white oak. A tall
headboard and low footboard are upholstered in natural white textured fabric to soften the look. Layer on pillows and
linens to create a dreamy escape. You’ll enjoy the timeless appeal of this grand canopy bed for years to come.
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“North Alabama’s #1 Full Service Flooring Store”

380 Seville St., Florence (next to Kohl’s)
256-767-6389 • www.woodfloorstore.net
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ARE YOU LOOKING FOR A SCHOOL THAT WILL
HAVE AN ETERNAL IMPACT ON YOUR CHILD?

Are you ready for your child to experience a challenging,
Christ-filled education resulting in extraordinary growth --
mind, heart, body, and soul? Mars Hill Bible School
provides a nurturing environment emphasizing spiritual,
academic, physical, and social development. Come explore
our spiritual, academic, and extracurricular programs!

Schedule a private tour at mhbs.org or by calling 256.767.1203 ext. 2007.

HAVE AN ETERNAL IMPACT ON YOUR CHILD?

MARS HILL BIBLE SCHOOL | www.mhbs.org | 698 Cox Creek Parkway | Florence, AL | 256.767.1203 ext. 2007

chapel for all grade levels Cognia STEM-Certified
School Small class sizes A safe, healthy

environment where love rules!

WHYMHBS? 2024 TimesDaily Readers’ Choice #1
Private School in the Shoals Daily Bible classes and
chapel for all grade levels Cognia STEM-Certified
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Wellness is the key at Full Life
By Bernie Delinski
Staff Writer

FLORENCE— The staff at Full Life
Wellness Center has a goal of making
the business a sort of one-stop shop for
wellness.
“That’s the idea,” said Cortny Davis,

aesthetic coordinator and laser techni-
cian for the business at 156 Titan Drive.
“That’s what wewant it to be.”
Full Life has a primary care side, its

own in-house lab, IV therapy and a
wellness side, she said.
Thewellness side provides hormone

therapy, thyroid treatment and aes-
thetics work for anything from the
pelvic floor tomedical grade pills.
Dr. H. DouglasWoodford, an obste-

trician gynecologist, founded Full Life
16 years ago and has built it up since
then.
Davis said his reputation has been a

key to its success from the start.
“Hewas alreadywell loved in the

community,” she said. “Hewas
anOBGYN and he already had the

people’s trust. His business was build-
ing onword ofmouth.”
The business continues to growwith

Full Life and Bella Rosemerging last
year and adding aesthetics treatments
last July. In fact, it is outgrowing its
space, so the primary care aspect will
move to a location up the road on Titan

Drive inMarch.
“We have built it up to where it needs

a full side just for pellets and hormone
therapy,” Davis said.
Full Life has 26 employees and it is

obvious from the atmosphere that they
are proud of the work being done and
enjoy their work.
“Everyone loves it,” Davis said. “I’ve

made really good friends here. Every-
bodyworks as a team.”
Woodford also owns a Full Life

center in Nashville, Tennessee, and is
conducting a breast cancer studywith
hormone therapy, Davis said.Wood-
ford is approved for pellet hormone
therapy by the Intramural Research
Program of the National Institutes of
Health.

bernie.delinski@timesdaily.com or 256-
740-5739. Twitter@TD_BDelinski

ONLINE
Full Life Wellness Center’s website is full-

lifemd.com/Florence

Cortny Peden Davis, left, talks with Dr. H. Douglas Woodford inside of Full Life Wellness Center in Florence. [PHOTOS BY DAN BUSEY/TIMESDAILY]

A member of the Full Life Wellness Center staff
checks a patient’s blood pressure.
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Service is the ‘key’ to Security Lock &Key
By Russ Corey
Staff Writer

FLORENCE—The “key” to the suc-
cess and longevity of Security Lock
&Key, owner GarryMahan said, is
service whether it be during regular
business hours or at 2 a.m.
“Service,”Mahan said, “That’s our

number one thing.”
Thatmeans service to the com-

munity and availability 24 hours a

day, seven days a week, whether it be
someone locked out of their car or a
business.
“We do a lot of business being avail-

able 24 hours a day,” he said. “That’s
been our plus.”
Security Lock &Key can handle

anything to dowith residential and
commercial locks and keys, whether
it be repairs, rebuilding or new
installations.
Their service includes buildings and

motor vehicle locks and keys.
“We’ve done all the schools in the

Lauderdale County School System,”
Mahan said, adding that they’ve
workedwith numerous businesses in
the city of Florence.
In the last couple of years, a lot of

their work has been automotive keys
and key fobs for vehicles with keyless
entry and push button start.
“We’remom and pop owned,”

Mahan said. “We have four full time

employees. Our longest employee has
beenwith us 10 years now.We have
some good long-term people.”
Mahan said Security Lock &Key

was started by Jack Luhrs in 1981 with

ONLINE
Security Lock & Key’s website

is shoalssecurity.com

Garry Mahan has been owner of Security Lock & Key since 2010. [DAN BUSEY/TIMESDAILY]

SEE MAHAN, S3
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215 West Alabama Street, Florence
256-764-0888 or 256-764-0896

256-381-9444

We accept most insurances including US DOL-OWCP

116 E. 5th Street, Tuscumbia

Droke Hearing
Aids, Inc.
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Hearing Aid
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TimesDaily

Reader’s Choice
2009, 2010, 2012, 2013,
2015, 2016, 2017, 2018,
2019, 2020, 2021, 2022,

22002233,, && 22002244!!

a kiosk at SouthgateMall inMuscle
Shoals.
It was a place where you could drive

up, get a keymade and drive away, he
said.
Then Luhrs purchased a building on

Wood Avenue in Seven Points, where
the business remained for years.
Mahan said he had left Lowe’s where

he’d worked for years andwas kind of
looking for something to do. Hewas
living in Tennessee at the time andwas
in town and paid his friend Jack a visit.
“He found out I wasn’t working,”

Mahan said. “He said, what you need
to do is buymy business and become a
locksmith. I said, yeah, right.”
Mahan said hemet with his son, who

he discoveredwas also unemployed,
and they decided to purchase the
business.
“I bought if from Jack and took over

in 2010,”Mahan said. “We’ve owned
the business for 15 years.”
He said they decided to keep the

“Security Lock &Key” name because it
was well-known in the community.
“We stayed at that same location

for almost four years, then bought the
building at 1709NorthWood Ave.,”
Mahan said. “We bought that building
in 2014.”
One change theymade to the busi-

ness was offering 24-hour service.
“We immediately began taking night

calls,”Mahan said. “That has been a
big key.”
Mahan said Security Lock &Key fre-

quently receives calls after hours.
“A slow nightmight be a couple of

calls,” he said.
Mahan said today he is semi-retired

and his son, HeathMahan, handles the
day to day operations.

MAHAN
From Page S2

Garry Mahan works inside of Security Lock & Key. Mahan said what has been a boost to business is being available to customers 24 hours. [DAN BUSEY/

TIMESDAILY]

634415-1
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Coker now treating children of her older patients
By Russ Corey
Staff Writer

FLORENCE— Putting people at ease
and making them feel like family is

one reason Dr. Tamsie Coker believes
Coker Cosmetic & Family Dentistry
has lasted so long.
Coker said she can easily remem-

ber the date she started her practice

because it’s a date that will likely
remain in everyone’s mind, Sept. 11,
2001.
Coker said she spent five years

working in the dental practice of Dr.

Teena McLaughlin before deciding to
open her own practice in Florence.
She started the practice with her

SEE COKER, S5

Dr. Tamsie Coker opened Coker Cosmetic & Family Dentistry on Sept. 11, 2001. [DAN BUSEY/TIMESDAILY]
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younger brother, Matthew Coker, who
passed away in 2023 at the age of 47.
Coker said her practice started with

her, her brother, two dental hygien-
ists, two assistants and a front desk
clerk.
Today, the practice has 14 people

and is still at its original location on
Darby Drive in Florence.
There are two full time dentists in

the office and a retired dentist who
works part time.
“He does root canal’s for us,” Coker

said.
The practice provides general

dentistry for all ages as well as other

services.
“We do everything from cleaning to

cosmetic dentistry, venires, Invis-
align, and we recently started doing
some spa services,” Coker said. “We
recently added a spa suite, where we
do our spa services.”
The practice also a facial sculpting

service, she said.
“We’ve all learned as time’s gone

by, that people, they want to look
good as long as they can and I already
love to create beautiful smiles, but
being to offer those other services
complete the picture,” Coker said.
She offered some thoughts about

the practice’s longevity.
“First of all, the good Lord has

blessed me and had his hand in just
about everything we’ve done around

here,” Coker said.
And she always tells her employees

to treat everyone the way they would
like to be treated.
“If you do that, everything else will

fall into place,” Coker said. “Always
treat everybody the way you want
to be treated. Treat them like you’re
welcoming them into your home.”
She wants everyone to feel com-

fortable and will do anything to make
people feel welcome and at ease.
Coker said she wants her staff to

build a rapport with their patients to
build trust.
“You meet somebody’s basic needs

and make them feel comfortable then
they learn to trust you and like you,”
Coker said.
She knew she wanted to do

something in the medical field after
working in a hospital, then with
McLaughlin part time.
“This is a happy place most of the

time,” she said. “People aren’t coming
here when they’re sick.”
Andmost of the time, she doesn’t

have to deliver bad news.
“I’m treating my first round of

patients, I’m treating their children
now,” Coker said. That’s one reason
why I chose dentistry. My patients
come in well.”
“I get to watch generations come

through here.”

COKER
From Page S4

ONLINE
Coker Cosmetic & Family Dentistry’s website

is cokerfamilydentistry.com

A before and after of Lumineer offered by Coker Cosmetic & Family Dentistry. [COURTESY PHOTOS] A before and after of Botox and JUVÉDERM services offered by Coker Cosmetic & Family Dentistry.
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Family interest sparked nearly 6 decades of business
By Alyssa Sutherland
Staff Writer

FLORENCE—Gina Sargent Smith
said her father, Jim Sargent, always had
an interest in knives.
However, she and her siblings, Jace

Sargent and Cricket Sargent Cooke,
never imagined that interest would
still be their livelihood 57 years later

through the business started by their
parents.
“When [mom and dad] passed away,

we could have closed the doors, but
we grew up in this, andwe enjoyed it,”
Smith shared, noting that her father
andmother, Jean Sargent, became
well-known ambassadors in the cutlery
world.
Cooke said the Sargents initially

decided to open Sargent Cutlery after
her father, Jim, retired from his work as
a helicopter pilot.
He quicklymade a name for himself

as a cutlery salesman and in the knife
show network.
“Hewas the godfather of Case

knives,” Cooke said. She explained
that as an ambassador forW.R. Case
& Sons Cutlery Company, those with

knife-related questions were often
referred to her father.
Additionally, Jim became the

SEE SARGENT, S7

From left, Siblings Cricket Sargent Cooke, Jace Sargent and Gina Sargent Smith stand inside of Sargent Cutlery, which has been in business for almost 60 years. [DAN BUSEY/TIMESDAILY]

ONLINE
Sargent Cutlery can be found on Facebook

and Instagram
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president of the National Knife
Museum, all the while growing the
family business.
“He built the first building on

Chisholm Road—where El Polito
Loco is— and thewhole family joined
in,” Sargent explained. “I imported
products from overseas, dad collected
antique knives, Gina was over engrav-
ing—we all pitched in.”
As the business grew, Jim decided

thatmore space was needed, and Sar-
gent Cutlerymoved to a larger building
on Fairground Road.
At that time, Cooke said Sargent

Cutlery employed about 24 people
and had two satellite locations in Gulf
Shores and Texas.
However, about 20 years ago, the

siblings decided it was time to “wheel
it back in to keep it simple” and sold
the big building andmoved into their
current locationwhere their hours are
“openwhenwe’re here, closedwhen
we aren’t.”
When Jim and Jean passed away,

Case designed special knives in their
honor.
Now, the business just Sargent,

Cooke, Smith and their sister, Rosa
Sargent Darby alongwith a graphic
artist who helps with engraving.
“It’s not a normal business,” Cooke

stressed.
While the current Sargent Cutlery

showroom is notably smaller than
its earlier renditions, Smith said that
they still do plenty of local business
in addition tomail orders and knife
shows.Most, she said, takes place
around Christmaswhen folks come in
to buy gifts and companies place large
engraving orders.
“We have people who come here

from all over the world, and if they
happen to be coming through town at
midnight, we’ll come open for them
then,” Smith added. “But wemight not
be here a typical 9 to 5.”
Instead, the siblings— especially

Cooke and Smith— often take off with
little notice to visit antique knife sales
or attend knife showswith their own
collection on display.
At the shows, they buy, sell and trade

— something they say their dad did
many times over the years at shows and
beyond.
“Dad traded knives for everything,”

Sargent said. “Froma car to a box ofGirl
ScoutCookies or some dentalwork.”

SARGENT
From Page S6

Memorial knives made for the late Jim and Jean Sargent are found inside of Sargent Cutlery, which is located in Florence. [DAN BUSEY/TIMESDAILY]
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WoodFloor Store has served the community formore than 2 decades
By Alyssa Sutherland
Staff Writer

FLORENCE—LauraGannonhasbeen
anemployeeof theWoodFloorStore
since 2004, just twoyears after Jerry
Hollis Jr. opened thebusiness.
By 2013,Gannonwas the store

manager, and shehas remained in the
position since, handing theday-to-day
operationswhichmake thebusiness a
success.
“I assist customers, goout tohouses to

measure andprovide estimates, handle
advertising— just a little bit of every-
thing,”Gannon shared, noting that her
favorite part of being in thebusiness is
helping customers figure outwhat they
want in their homes.
Gannon said thatwhen folks visit

theWoodFloorStorewithout aplan in
mind, she andother employees spend
timeeducating themon the types of
materials available for their use, then
narrowdown the selection to “what fits
their lifestyle.”
Despite occasional confusionover the

years due to the store’s name,Gannon
said that theWoodFloorStore offers
“every typeof flooringmade” including
hardwood, tile, laminate, luxuryvinyl
plank andcarpet.
Additionally, the store offers tile

choices for showers andkitchen
backsplashes.
Over the years, themost popular

flooring choicehas shifted, and for
the last several, luxuryvinyl plank
—referred to asLVP in the flooring
industry—has takenover themajority of

thehardwood sales andall of the lami-
nate business, according toGannon.
“It’s themost popular, because it’s

a floating floor (a floorwith a locking
mechanism that doesn’t attach to the
subfloor) and it’s topicallywaterproof,”
she explained. “Forpeoplewith children
orpets, it’s just easier to care for.”
Gannonnoted that in the last couple

of decades, luxuryvinyl plankhas come
a longway in termsof appearance,
which is another reason it has gained
popularity.
In the 21 yearsGannonhasbeen

involved in thebusiness, she said the
WoodFloorStorehasdoubled inmul-
tipleways.
In 2018, thebusinessmoved from

its first location, a 5,000square foot
showroom, to its current space,which

features a 10,000square foot showroom.
With the larger space cameagreater

growth in clientele, according to
Gannon,whoemphasized that themove
was great for the store.
Additionally, she said that thenumber

of employees grew fromseven to 14.
“It’s just grown tremendously,”

Gannon said. “Thebest part ismeeting
all thenewpeoplewhowalk in thedoor
andhavinggoodco-workers.
“It’s prettymucha family business

environment, so thatmakes youwant to
come towork in themorning, andweget
tohelp families build their homes, too.”

ONLINE
Wood Floor Store’s website is woodfloorstore.

net

Manager Laura Gannon, fourth from left, stands with some of the staff inside Wood Floor Store in Florence. [DAN BUSEY/TIMESDAILY]
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Focus on excellence propelsMarsHill through the decades
By Alyssa Sutherland
Staff Writer

FLORENCE—Mars Hill Bible School
President Dr. Laws Rushing III feels
humbled to play a small role in the
school’s vast history.
Originally founded asMars Hill Col-

lege by T.B. Larimore in 1871,Mars Hill
is the second oldest private school in
Alabama.
Though Larimore discontinued the

school in 1887 to focus on full time
evangelism, in 1947, his son, Virgil
Larimore, agreed to sell a portion of his
father’s property to reopen the school.
“We’re here based on the dreams,

hardwork and sacrifices of Larimore

and the churches and people who saw
the value of his ministry and Christian
education,” Rushing said. “The great-
est tribute we can give to the past is by
being as visionary as theywere about
the future.”
In its inaugural year,Mars Hill

Bible School had nearly 400 students
ranging from first graders to seniors.
79 graduating classes later, over 650
students in kindergarten through 12th
grades attendMars Hill and an addi-
tional 150 are in the preschool program.
“We’re growing and doing new

things, but we’re not losing sight of
where we started,” said Lori Tays, vice
president for external relations atMars
Hill. “Aswe grow, we don’t want our

families to forget where we started—
wewant to focus on how andwhy the
school began.”
Tays and Rushing emphasized that

Mars Hill’s faculty, staff and admin-
istration educate students’ minds,
hearts, bodies and souls with a focus on
excellence.
Recently, the pair poured over some

of the historical literature associated
with the school’s formation andwere
astounded to find those same four
words were central to documents per-
taining toMars Hill’s early days.
It is the longstanding environment of

excellence that continues to draw new
families to the school as well as bring
alumni backwith their own children,

according to Rushing.
In a post-COVIDworld where the

ability to work remotely has been cele-
brated, many former students chose to
relocate to the Shoals so their families
could continue to be part of theMars
Hill legacy—which Rushing said has
made amulti-generational, worldwide
impact.
“Every year, folks come back and go

through these halls and remember their
timewithin these walls,” Rushing said,

SEE BIBLE SCHOOL, S10

ONLINE
Mars Hill Bible School’s website ismhbs.org

Mars Hill Bible School President Laws Rushing III, left, and Lori Tays, who is vice president for external relations for the school, talk about the future of the school. [DAN BUSEY/TIMESDAILY]
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noting thatMars Hill alumni have gone
on to become doctors and lawyers,
presidents of colleges, missionaries in
foreign countries, teachers, politicians
andmore.
“There’s a real connection to the past

here that is cherished, and our alumni
are the truemeasure of our success.”
Those who visit the school and

reflect on their own days roaming the
halls, Tays said, are able to walk the
buildings in which theywere educated
but also see a plethora of new additions
and upgrades.
For example, at the start of the 2024-

25 school year, the elementary school
opened an entire newwingwith spaces
built to allow for growth and help some
of the school’s youngest pupils excel.
Additionally, Rushing noted that

administrators are placing emphasis on
Mars Hill’s academics.
The elementary school recently

acquired a new curriculum, and the
high school now offers four diploma
paths— standard, STEM,Humanities
or interdisciplinary.
High school students also have the

ability to earn up to 42 hours of college
credit from the University of North
Alabama, Northwest Shoals Com-
munity College and FreedHardeman
University taught byMars Hill educa-
tors in their own classrooms.
Rushing said that beyond academics,

Mars Hill is a hub for student life, and
students are encouraged to build social
lives rooted in community and service
and feel like they belong at the school.
“Wewant them to love being part of

Mars Hill Bible School,” he said. “We
want them to know the value of people
and each other.”
With the CHOOSEAct on the

horizon, Rushing and Tays know that
changes will soon come toMars Hill,
but they are excited to greet the oppor-
tunity school choice will bring with
open arms.
Rushing believes that with school

choice will come a revolution in the
educationworld, and as a result, edu-
cationwill becomemore competitive.
“We have to raise the bar, andwe’re

preparing for that,” he said. “Our goal
is to preserve the culture and success of
Mars Hill, focusing on the quality of the
education and experience we provide.
“We’re excited about the accessibil-

ity of diverse populations to Christian
education.”

BIBLE SCHOOL
From Page S9

Children pose for the camera during lunch at Mars Hill Bible School. [PHOTOS BY DAN BUSEY/TIMESDAILY]

Mars Hill Bible School President Laws Rushing III, left, and Lori Tays, vice president for external relations for the school, said the school has more than
650 students from kindergarten to 12th grade. The school also has 150 students in the preschool program.
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Side Lines focuses on customer base
By Bernie Delinski
Staff Writer

FLORENCE— Titian Scales walked
into Side Lines Jewelry and Gifts for
her first day at a part-time job in
1989.
Little did she realize at the time,

she was stepping into her future.
“My older sister worked for the

original owners and got me my first
little part-time job here when I was a
junior in high school,” Scales said.
Today, Scales and her aunt, Caro-

lyn Phillips, own Side Lines.
“So, it’s really all I’ve ever done,”

she said.
The store at 1605 Darby Drive in

English Village has a long-standing
reputation for quality merchandise
and service. Scales, who bought the
store in 1998, moved it to another
location in English Village about two
years ago, but made sure to stay in
that same shopping center.
“I wouldn’t leave English Village

for anything,” she said. “It’s just
great neighbors and a great spot. It’s
a good shopping destination.”
Scales said it is important to know

your customer base and understand
what they want.
“For one thing, we are a small,

family-owned business,” she said.
“One of the things that’s kept us
going all this time is we try to carry
unusual and unique pieces. We know
our customers don’t want to see
themselves all over town. We have a
loyal customer base and we are gain-
ing customers all the time with social
media. That has certainly helped.
“A lot of customers have become

personal friends. We’ll do whatever
it takes to make someone happy, and
that is key in order to survive against
some of your larger corporations.”
Scales said customers seem to

appreciate the family atmosphere of
the store. Her cousin and Carolyn
Phillips’ daughter, Katy Hettinger is
the manager.
“She’ll one day take over part of the

shop when Carolyn decides to offi-
cially retire,” Scales said.
Along with selling merchandise, the

store does engraving and repairs and
designs jewelry.
Scales said everything they do is

with the customer in mind.
“When we go to market, we usually

have a list of certain things to look
for, for different customers,” she
said. “When we’re shopping we’ll see
something and automatically know
this customer will love this piece, or
this customer will look good in this.
Being on a personal level with your
customer, I think that’s key for the
family-owned business. That’s one of
the perks of being a small shop.”

bernie.delinski@timesdaily.
com or 256-740-5739. Twitter @
TD_BDelinski

ONLINE
Side Lines Jewelry and Gifts’ website

is sidelinesjewelry.com

Katy Hettinger, left, is the manager of Side Lines Jewelry and Gifts, which is owned by Titian
Scales, who first worked there in 1989 as a part-time employee. [PHOTOS BY DAN BUSEY/TIMESDAILY]

Katy Hettinger restores jewelry inside of Side
Lines Jewelry and Gifts in Florence.
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Make Arbor Village
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FLORENDALE
APARTMENTS
1 bdrm. - $400 • 2 bdrm. - $450

3 bdrm. - $500
*Water included

1550 Helton Dr., Florence AL 35630
Call 256-766-1823

COURTVIEW TOWERS
CCConveniient to DDDowntown FFFlllorence

Studio Apartments
1 and 2 Bedrooms

Rent Based on Income

256-767-0201
Equal Housing Opportunity

63
48

82
-1

200 Gresham Hills Court
Off Cox Creek Pkwy. in Florence

(256) 767-2256

Gresham Hills
One BR Apt Homes

Seniors 62 & Older
Rent Based on Income

63
48
80
-1
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Quality service, products keep Oakley Equipment going
By Russ Corey
Staff Writer

FLORENCE—Dewayne Oakley
knows that without customers, a
business cannot survive, which is why
he envisionedOakley Equipment as a

destination for customers focusing on
an extensive product selection, a clean
store with knowledgeable and friendly
employees.
Oakley started Forest Products in

1985 and becameO&KOutdoor Power
Equipment in 1990, according to

manager Brad Kutz.
The business was incorporated in

1995 andO&Kwas rebrandedOakley
Equipment in 1997.
“We’re the only locally-owned auto

parts store in Florence,” Oakley said.
The original locationwas on

AlabamaHighway 157 across from the
Underwood-Petersville Volunteer Fire
Department. Oakleymoved to a new
building in 1996 that he constructed at
4990Alabama 157.

SEE OAKLEY, S13

Dewayne Oakley stands inside Oakley Equipment which he says has developed to become the only locally-owned auto parts store in Florence. [DAN BUSEY/TIMESDAILY]
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In 2005, Oakleymoved his large
equipment inventory to the (4210)
Chisholm Road location, leaving the
smaller lawn and garden equipment at
the Alabama 157 location.
“Each business has continued to

grow and ultimately each location took
on its own unique identity,” Kutz said.
He said the Alabama 157 location

became a destination for lawn and
garden equipment such asWalker,
Gravely, Ariens, Cub Cadet,Wright,
Ybravo and other quality lawnmower

brands over the years, as well becom-
ing one of Stihls elite dealers selling a
wide range of residential and commer-
cial products.
The Cloverdale Road location grew

again in 2013, adding the NAPA auto
parts brand to themix.
“Our customers love us because we

keep awide range of stock for both
equipment and parts, andwe have a
wonderful and knowledgeable staff,”
Kutz said.
The Chisholm Road location has

developed its reputationwith large
equipment such as Bobcat,Massey
Ferguson, Barrentine Trailers, Econo-
line Trailers andMcLendon Trailers,

among other over the years.
That location also carries a wide

range of attachments frommanufac-
turers such as Darrel Harp, IronCraft
and Blue Diamond among others over
the years.
“Both of our locations are what they

call full-line dealersmeaning that we
offer sales of equipment, sales of parts
andwe also service what we sell,” Kutz
said. “In addition, our equipment deal-
ers offers a range of Bobcat equipment
such as Skid Steer and excavators for
rental.”
Kutz said Dewayne Oakley remains

an integral part of the organization.
“As president, he oversees the

operation andmakes sure the brand
stays alignedwith his vison,”Kutz
said. “Dewayne knows thatwithout the
customers, business cannot survive.He
wants to be big enough that customers
don’t have toworry about our capabili-
ties or capacity but small enough that
we can provide customerswith a real
and genuine experience comprised of
helpful and friendly peoples instead of a
disconnected, automated, self service-
oriented experience.”

OAKLEY
From Page S12

Oakley Equipment is located at 4210 Chisholm Road in Florence. Oakley NAPA is located at 4990 Highway 157 in Florence. [DAN BUSEY/TIMESDAILY]

ONLINE
Oakley Equipment’s website

is oakleyequipment.com
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WindowWorld always takes a stand
By Bernie Delinski
Staff Writer

FLORENCE—Prettymuch every-
one knows theWindowWorld
commercials.
They concludewith someone from

the company standing on top of a

window that is on the ground and
saying, “We don’t just stand behind
our windows, we stand on them.”
“That’s been something that’s been

withWindowWorld for a long time,”
said SeanMcGeehan, vice president of
sales for the company.
McGeehan said that has served as

an example of the durability of their
double-panewindows.
“It’s great for customers to see that

visualization of our products,” he said.
The locally-ownedWindowWorld

out of Huntsville serves the Shoals
area under the ownership ofMike and
Melissa Edwards.
In 2024, the company performed

2,358 in-bound jobs in Huntsville and
the Shoals, McGeehan said.
Founded in 1995 by LeonWhitworth,

the company has expanded throughout
the decades, andMike Edwards has
been a part of it from the start.
“He originally startedworking as an

installer for the founder,”McGeehan
said. “He startedworking in the Shoals
area.”
In 2002 Edwards became owner of

WindowWorld of Huntsville and the
company has become a family tradition
withmembers of the family taking over
leadership roles.
“It’s kind of cool to see themulti-

generational family part of it,”
McGeehan said.
He said they have remained focused

throughout the years onmaintaining a
positive reputation.
“They are built on take care of your

neighbors,”McGeehan said. “They are
built on the premise of take care of the
homeowner. Dowhat you say you’re
going to do and do it when you say

you’re going to do it.
“In everythingwe do atWindow

World, we’re going to take care of the
homeowner. Everything comeswith a
lifetimewarranty. Honoring the war-
ranty is equally as important as trying
to find new customers.We can’t grow
if we don’t take care of people.”
He said the company provides an

option to finance and has approved
financing vendors whoworkwith the
customers.
The company offers varieties of

window and frame colors, grids, styles,
types of glass and customwindows.
That includes bay and bowwindows,
double-hungwindows andmore.
However, the nameWindowWorld

should not bemistaken to indicatewin-
dows are the only products they offer.
It also offers a wide range of doors

and siding and installs gutters.
Door options include entry, patio,

French rail, storm, French and garage.
Alongwith traditional siding options,
WindowWorld provides shakes and
scallops and stone.

bernie.delinski@timesdaily.com or 256-
740-5739. Twitter@TD_BDelinski

ONLINE
Window World’s website

is windowworldhuntsville.com

From left, Missy Edwards, Mike Edwards and Stefan Stowe of Window World say that they don’t just
stand behind their windows. They stand on them. [COURTESY PHOTOS]

Window World was founded in 1995. Window World of Huntsville, which services the Shoals area,
has been in ownership of Mike Edwards since 2002.
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MK Infusion Pharmacy provides freedom for chronically ill
By Alyssa Sutherland
Staff Writer

MUSCLESHOALS—MissyMont-
gomery, CEOofMK Infusion Pharmacy,
admits that her business is one of the
fewpositively impacted in thewake of
theCOVID-19 pandemic.
“It improved our business, because

more peoplewanted to do their infu-
sions in the home, and insurance
companieswanted them to ... instead
of going into a facility,”Montgomery
said. “Most people nowprefer to receive

infusions at home in their PJs.”
Nowa successful home infusion

pharmacywith 16 employees and a cal-
endar full of patients,Montgomery and
her husband,MK Infusion Pharmacy’s
Chief Financial OfficerMarkMont-
gomery, saidwhen the business began
a decade ago, theywere “walking on a
prayer.”
Prior to the pharmacy’s 2015 open-

ing,Montgomerywasworking as a
home infusion pharmacist inMemphis,
Tennessee,where the couple lived
previously.While they had recently

relocated home to the Shoals,Mont-
gomery continued to commute every
day.
Then, her boss—one of the founders

of home infusion— told her itmight be
time to open a business of her own.
“Wemet and he filled up awhole

wall with information on how to get it
started,”Montgomery recalled. “Home
infusionwas brand newhere—wewere
the first in the area and no one knew
what itwas all about—and itwas hard
work to get established.”
While the pharmacy opened in 2015,

the couple said it took over a year to
build out their “clean room”— the
spacewhere all the pharmacy’s sterile
products aremade—and become fully
accredited by the Joint Commission.
In that time, they had to gain active

patientswithout a financial profit and

SEE PHARMACY, S16

ONLINE
MK Infusion Pharmacy’s website

ismkinfusion.com

Missy Montgomery, CEO of MK Infusion Pharmacy, center front, stands for a group photo with her staff at their office in Muscle Shoals. [DAN BUSEY/TIMESDAILY]
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withMontgomery as the only home
infusion provider.
Today,Montgomery said they

continue to treat some of the same
long-termpatientswho require regular,
specialty infusions.
Montgomery explained that as a home

infusion pharmacy, she and her staff
“do a continuation of care” for patients
going from the hospital to home if they
require continued IV antibiotics or other
injectables.
An order is required froma physician

forMK Infusion Pharmacy’s services,
and the practitioners do not provide
chemotherapy infusions.
Nurses fromMK Infusion Pharmacy

— there are four on staff—will visit
patients to teach caregivers how to
administermedicationwith the help of
homehealth.
“A lot of patients have chronic ill-

nesses, and home infusion keeps them
fromhaving to travel to receive infu-
sions,”Montgomery explained. “Home
infusion gives them their lives back.”
Montgomery said the pharmacy’s

clientele ranges frompediatric-aged
patients to those in their later years, and
they provide both short and long-term
care.
For example, someone requiring IV

antibiotics for sixweeks or a pregnant
woman in need of regular fluids to treat
sickness are just as eligible for treatment
as someonewith a chronic condition.
The pharmacy also provides care to

hospice patients— somethingMont-
gomery became passionate about after
watching her grandfather pass away in
pain.
“I didn’twant to see anyone else

suffer,” she said.
Montgomery emphasized thatMK

Infusion Pharmacy has developed into a
successful business because of the sup-
port she has had throughout the years.
Amother of two, she noted that

owning her ownbusiness gave her the
opportunity to keep her children— the
firstwas born shortly before theMont-
gomerys started the business—on site
in the early years. She said that every
member of theMK Infusion Staff has
followed suitwith children of their own.
“Wehave a family-type relationship

in ourwork environment,”Montgom-
ery said. “We’re very close and it’s a
comfortable environment, and I could
not do thiswithout these people—
they’re all amazing.”

PHARMACY
From Page S15

Missy Montgomery, CEO of MK Infusion Pharmacy, left, chats with her staff at their Muscle Shoals office. [DAN BUSEY/TIMESDAILY]
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Building relationships lead to Barnett & Brown’s growth
By Alyssa Sutherland
Staff Writer

FLORENCE—When Barnett &
Brown Furniture’s doors opened in
August 2001, the business consisted of
three employees and a 10,000-square

foot showroom.
Within the first six years, the show-

room expanded to its current 48,000
square feet, and the store now has 17
employees, many of whomhave been
with the business formore than a
decade.

Mike Barnett, the owner of Barnett &
Brown, believes the secret to the busi-
ness’s success is in the treatment of its
customers.
“Wewant to sell to people not just

one time, butmultiple times,” he said.
“If customers have a problem, we try

to take care of it, even at a loss, because
we dowant to have a relationship with
the customer long-term— it’s more
important than just one sale.”
Barnett explained that his

SEE BARNETT, S18

Mike Barnett, the owner of Barnett & Brown, right, talks with a staff member inside the Florence store. [DAN BUSEY/TIMESDAILY]
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customer-centered approach is an
expectation for his employees from
day one. They are taught to be friendly,
but not hover unless a customer asks
for help, and they do their best to solve
problems for every customer.
The store’s employees know that it is

imperative to treat customers how they
wouldwant to be treated and, when in
doubt, issues are resolved in the cus-
tomer’s favor, every time.
“We give [the customers] the benefit

of the doubt in any customer service
issue,” Barnett said. “If it’s a problem
to them,we take care of it.”
In fact, Barnett believes the furniture

business is really about helping people
solve problems.
He and his staff are knowledgeable

about spatial issues, fabrics, color
palettes andmore, and he said they do
their best to help every customer who
enters the showroom “find something
tomake their homemore of a home.”
Barnett beganworking at Lamar

Furniture in downtown Florence as a
college student, and he said offering
that help was the part of the business
he enjoyedmost, and he has been doing
it ever since.
When he and his late business part-

ner Randy Brown decided to open a
store of their own, they knew one of
their priorities was offering low prices.
“I know everyone says they have low

prices,” Barnett said. “But we truly are
a very low-priced operation and always
have been.”
Historically, Barnett said the furni-

ture business included a high price and
a negotiation process. He and Brown
chose to remove that aspect of the
business by setting one low price and
removing the negotiation process.
On the sales tags around the store,

it is noted that tax is included in the
listed price, so customers know up
front what theywill pay for the piece in
which they are interested.
Regularly, Barnett & Brown delivers

in a 60-mile radius around the Shoals,
but the store oftenmakes deliveries
to customers outside that zone, too,
according to Barnett.
“We try to remove all the friction

from the process,” he said.
Barnett is proud of the selection

housed in the store, which ranges
from lower cost options to the best,
andmost customizable brands in the
business.

Additionally, he noted that unlike
many big box furniture stores, Barnett
& Brown sells inventory off the floor in
addition to having inventory and order
options available.
As a result, deliveries can often

happen quickly— sometimes as early
as the same day— and the store’s

inventory completely changes on a
regular basis.
“We try to compete at every level

and be the best in every category,”
Barnett said. “We turn our inventory,
have a large selection to choose from,
deliver quickly and get the items to
customers in good condition.

“Peoplemake it harder than it is —
treat people right, give a good price and
dowhat you say you’re going to do.”

BARNETT
From Page S17

Mike Barnett, the owner of Barnett & Brown, believes the secret to the business’s success is in the treatment of its customers. [DAN BUSEY/TIMESDAILY]

ONLINE
Barnett & Brown Furniture’s website

is barnettbrown.com
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Southern
Pride
bests pests
By Bernie Delinski
Staff Writer

MUSCLESHOALS—After spending
decades building a successful local pest
control business, LeeDavis retired in
2009.
So he thought.
Six years later, he had the opportu-

nity to join SouthernPride PestControl
whichwas foundedMarch 1, 2010, by
somepeoplewhohadworked for him.
Today, he leads that company.
“I thought Iwas ready for retire-

ment,”Davis said. “I had a chance to
comeback and join the team in 2015. I
bought one-half of the company, and
then bought the other half in 2019.”
He said SouthernPride has grown

through a good reputation anddedicated
workers.
Today, there are 26 employees, about

one-third ofwhomworked for himat
the previous business.
The longevity of having the same

exterminator is something customers
seek,Davis said.
“One reasonwe are successful is

we’ve obviously grown fromscratch,”
he said. “We try to create a familywork
environment, and the guys know that.
Wehave very little turnover.Our cus-
tomers are seeing the same technician
over the years. That creates loyalty and
familiarity.”
Davis said the employees know they

will be treatedwell by the company
and are expected to do the same for the
customers.
“It’s our job to take care of them, and

[our employees’] job to take care of our
customers,” he said. “Wegain a lot of
customerswhose biggest complaint
with their previous pest control com-
panywaswe see a different guy every
month.”
When there are new technicians, they

have the advantage of learning from the
experienced ones.
“Wework very hard at training

our guys,”Davis said. “Most are very
experienced sowhenwebring a newguy
along they share that experiencewith
him.”

SouthernPride offers awide range of
services, including pest, ant, bed bug,
moisture, rodent infestation, flea and
termite control.
The company is amember of the

ShoalsAreaAssociation of Realtors
andShoalsHomeBuildersAssociation,
andDavis said those connections result
in referrals from realtors andhome
builders.
“These relationships help us contact

more customers,” he said.
His son, JacksonDavis,who is the

company’s termitemanager, said he can
tell by coming in contactwith customers
howhighly they think of the technicians.
“The trust they put in these guys is

pretty awesome to see,” he said.
JacksonDavis said they look to Lee

Davis as an example of how to create
those relationships.
“The reason they are so good at their

job is he leads by example,” Jackson
Davis said. “Everybody sees howhe
conducts himself in front of customers.”

bernie.delinski@timesdaily.comor 256-
740-5739. Twitter@TD_BDelinski

ONLINE
Southern Pride’s website

is southernpridepestcontrol.co

From left, Jackson Davis, Lee Davis and Damon Williamson have been in the pest control business for several years. [PHOTOS BY DAN BUSEY/TIMESDAILY]

Southern Pride Pest Control is located at 1021 Woodward Ave. in Muscle Shoals.
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Oasis makes clients feel as good as they look
By Alyssa Sutherland
Staff Writer

FLORENCE— LindseyMcCutch-
eon’s history with Oasis Day Spa &
Salon goes back more than 16 years.
Then, at the start of her professional

career, McCutcheon began to work at
Oasis as an esthetician, performing
facials, waxes and more before decid-
ing to return to school and become a
masseuse.
She had no idea that a little over

a decade into the future, she would
become owner of the business.
“I’ve now owned Oasis for a little

over five years,” she said. “When the
previous owners decided they wanted
to sell, I saw it as an opportunity to
take what I love and ownmy own
business.”
McCutcheon always had an inter-

est in beauty and wellness care, and
before taking over the ownership of
Oasis Day Spa & Salon, she was also
working as a salon and spa man-
agement instructor, imparting her
knowledge on others who share her
interest.
Now, she enjoys using her passion

to make clients look and feel their best
alongside her employees —most of
whom have been with Oasis as long as
McCutcheon.
“When you look good, you feel

good, and when you feel good, you
look good,” she said. “I love getting to
see how happy our clients are and the
difference in how they feel when they
come into Oasis versus when they
leave.”
The offerings at Oasis range from

massages, pedicures and facials to
haircuts, colors and more.
Currently, Oasis is the only Aveda

salon in the Shoals area, which means
it is the only salon offering Aveda’s
hair color products and skincare line
— somethingMcCutcheon believes
adds a “level of prestige” to the
salon.
“We think it’s the best you can use,

so we’re happy to have it,” she said.
Often, Oasis will be used as a loca-

tion for bridal parties, birthday parties
and other events as groups come in to
take advantage of the spa and salon
services.
“Women love getting together here

SEE OASIS, S21 Lindsey McCutcheon has been owner of Oasis Day Spa & Salon for more than 16 years. [DAN BUSEY/TIMESDAILY]
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and having a girls’ day,” McCutcheon
said. “It’s a great way to get together
to celebrate, get massages and facials
and have a ‘me’ day.”
During McCutcheon’s years with

Oasis, she watched the business grow

due to word of mouth from satisfied
clientele.
She strives to continue bringing the

latest trends in style, color and cut
to the salon side of the business and
the newest techniques to the spa side
through the help of her employees,
who she said frequently seek out addi-
tional training.
For those unsure where to begin

with a spa experience, McCutcheon
said her employees are always ready
to offer recommendations. Oasis’s
twomost popular spa offerings are a
Swedish massage — amassage focused
on relaxation rather than deep tissue
— and a signature facial.
“I think Oasis is successful, because

we have good people — good employ-
ees and a good, regular clientele,”

McCutcheon said. “How you look is
important and how you feel is impor-
tant, and when our customers leave,
they’re relaxed and happy and feel
good.”

OASIS
From Page S20

Lindsey McCutcheon, right, works with a client inside of Oasis Day Spa & Salon in Florence. [DAN BUSEY/TIMESDAILY]

ONLINE
Oasis Day Spa & Salon’s website

is oasisflorence.com
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C&H continues the standard set by its founders
By Russ Corey
Staff Writer

SHEFFIELD— C&HHeating and
Cooling doesn’t have a magic formula
for being in business since the late
1950s.
They just provide quality service

and treat people like they want to be
treated, co-owner Mitch Parrish said.
Parrish said C&HHeating and

Cooling was founded in 1956 in
Russellville by two engineers, Chris
Clifton and Hayden Hargett, and was
known as C&H Engineers.
In the late 1960s, Parrish said, the

business was taken over by general
manager Gene Crane.
He said Crane operated C&H from

1968-2006 when he and Vietnam
veteran Alvin Lynch took it over. The
pair had been working for Crane at
C&H for several years.
Eventually, Crane moved the

business to Florence in 1975.
Parrish said the name was changed

from C&H Engineers because to use
“engineers” in the business name
there had to be engineers on staff.
“We’re not engineers,” Parrish

SEE C&H, S23

Owners Mitch Parrish, left, and Alvin Lynch have been working together at C&H Heating and Cooling for more than three decades. [DAN BUSEY/TIMESDAILY]
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said.
They later moved the business to

Sheffield in 2013.
“We are experts in air conditioning

and heating,” Parrish said.
They aren’t afraid to tackle any

heating and air conditioning problem
that might come up.
C&H can complete system instal-

lations, servicing and changeouts,
Parrish said.
Lynch said he started working at

C&H in 1981 while Parrish joined the
business in 1991.

Lynch came from a family of farm-
ers, but when he was a young man, his
father and a friend decided he would
go to tech school in Hamilton and
study air conditioning, which they
felt would be a good career for the
future.
Parrish graduated high school in

1979 and started college in 1981, but
returned to study heating and air con-
ditioning in 1986.
“Both of us had a good grasp of the

business,” Lynch said.
But the secret to it, Lynch said, is

“God’s blessing.”
They both learned from Gene Crane

how to treat people and “to always do
the right thing.”

“Even if it’s going to cost you, if
you do the right thing, it’s going to
work out,” Lynch said.
He admitted they sometimes make

mistakes, but they also always correct
them.
It can be cold, hot, dirty work, but

they are often helping people out who
are in a bind if their HVAC system
goes out in the summer heat or below
freezing winter temperatures.
Parrish said C&H covers all of

northwest Alabama and parts
of southern Tennessee with 16
employees.
“We’re not that big, but we accom-

plish a lot,” he said.
Lynch said he and Parrish have not

always agreed on everything, but
they’ve never had an argument.
C&H, he said, has always been

blessed with good employees.
Lynch describes himself as a

combination of his life experiences,
developing a strong work ethic work-
ing on the farm and teamwork in the
U.S. Army.
“Alvin really set the standard,”

Parrish said. “I worked for him and
saw the kind of man he was. I saw
potential in being here.”

C&H
From Page S22

C&H Cooling & Heating is located at 205 W. 20th Ave. in Sheffield where it has remained since 2013. [DAN BUSEY/TIMESDAILY]

ONLINE
C&H Heating and Cooling’s website

is chcooling.com
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Lucky Dog celebrates a decade of success
By Alyssa Sutherland
Staff Writer

FLORENCE —When Russ Bowl-
ing became the founding manager of
Lucky Dog in 2015, he never imagined
that a decade later, he and his wife,
Carissa, would own not only the

grooming salon but an entire dog-
care franchise, Barktown.
Bowling, who then worked at Pet

Depot, thought his former busi-
ness partner’s idea for a place where
people could bathe their dogs was
interesting. The business model
initially involved providing bathing

stations and bathing products and
handling all the post-bath cleanup for
clients.

“At first, I thought it was crazy,” he
laughed. “I said, let’s go for it, but we
need to have grooming, too.
“It turned out to be a big money

maker.”
What started as one business with a

SEE LUCKY DOG, S25

ONLINE
Lucky Dog’s website is thebarktown.com/

our-facilites/lucky-dog-by-barktown

Danielle Cole does some trimming of a small dog inside of Lucky Dog in Florence. [DAN BUSEY/TIMESDAILY]



TimesDaily | Thursday, March 6, 2025 S25

single groomer, a handful of employ-
ees and zero customers is now a
booming pet enterprise that includes
10 dog groomers, and 50 employees
spread across three locations, two of
which now include dog boarding and
daycare options.
Barktown in Sheffield, is the Bowl-

ing’s largest operation. They shared
that the location, specially designed
to give everyone who enters a view
of playful dogs, often has 60 clients
in and out the door on any given day
as opposed to Lucky Dog’s approxi-
mately 40 daily customers.
At the Killen location, the Bowlings

describe the “vibe” as calm, saying it
is often the choice for clients whose
pets are a little less social.
“Each location has a charm of its

own,” Russ emphasized, but he noted
that at every location, the safety
and care of every dog is of utmost
importance.
In fact, changes have been made

to the facilities over time to house
fewer dogs in favor of giving each one
plenty of room to roam.
Carissa noted that the couple’s

transparency with customers and
the installation of live feed cameras
at their facilities have led to a loyal
clientele.
In fact, some longtime customers

drive hours each way to have their
dogs groomed at Lucky Dog every six
to eight weeks.
“We’ve built so many great rela-

tionships,” Carissa said.
She noted that they have cared for

some pets for the entire duration of
their lives, and multiple times, mem-
bers of the Lucky Dog staff have been
responsible for spotting a health con-
dition in a dog, leading to life-saving
treatment, according to the Bowlings.
In fact, the collective care provided

by Lucky Dog has made the business
so popular that some of its groom-
ers are currently booked with regular
clients through 2027.
The secret to their success? A staff

filled with dog-lovers willing to go
above and beyond for their four-
legged clients and their owners.
“Getting people who love dogs

and care for them has been the key,”
Russ said. “They know the dogs,
they know their temperaments, and
if something is wrong, they know
immediately.”

LUCKY DOG
From Page S24

Carissa, left, and Russ Bowling own Lucky Dog along with Barktown in Sheffield and Killen. [DAN BUSEY/TIMESDAILY]
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We deliver diesel, gasoline, bulk oil, and
kerosene all over Northwest Alabama.

604 E. 2nd St., Sheffield

256-383-0914256-383-0914
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869 Florence Blvd. 764-4700
202 W. Avalon Ave. 386-5220

Monday - Friday 8 a.m. - 5 p.m.

Home Care Equip. & Supplies

Since 1853172 YEARS

Home HealtH &
Professional ComPounding PHarmaCy

, INC.
63
54
65
-1

EACH DEPOSITOR INSURED TO $250,000
FEDERAL DEPOSIT INSURANCE CORPORATION

Your Business Is Appreciated
Main St., Waterloo • 256-766-2579

Hwy. 20, Central Hts • 256-760-0909

Est.June 14, 1914111 YEARS

63
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106 YEARS

906 South Jackson • Russellvile
256-332-1122

SPRYMEMORIAL CHAPEL

THOMPSON & SON
FUNERAL HOME

Col. & Mrs. Arthur D. Graves

415 S. Poplar St., Florence 256-764-2651
400 S.Washington Ave., Tuscumbia 256-383-2402

of Service103 YEARS

“Serving North Alabama Since 1922
with Dignity and Pride”
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89 YEARS

Florence 256-764-8441
Elgin 256-247-3453 • Grassy 256-229-1038

SEED - FEED
FERTILIZER - CHEMICALS

63
54
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89 YEARS

300 N. Nashville Ave., Sheffield
(256) 389-2000

www.sheffieldutilities.org 63
54

82
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635498-1

71 YEARS
Early Services,
Inc. located in
Decatur, Alabamaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaaa
has been an
award winning,
proven leader in
the Mechanical
Contracting
Industry in the
North Alabama
area.

256-350-7701

79 YEARS
PROUDLY SERVING THE SHOALS AREA SINCE 1946

256-764-4291
Owners: Tom and Sharon Strawn

Y SERVING THE SHOALS AREA SIN

&
Coleman
Cleaners
laundry

“Come Clean With Us”

58
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46
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58
46
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69 YEARS

2nd Location at 116 E. 5th St., Tuscumbia
(Townsend’s Hearing Aid Center)

Call 256-381-9444

Droke Hearing Aids, Inc.

215 West Alabama St., Florence

Voted #1 TimesDaily Reader’s Choice
2009, 2010, 2012, 2013, 2015, 2016, 2017,
2018, 2019, 2020, 2021, 2022, 2023, & 2024!

256-764-0888 or 256-764-0896

We accept most insurances
including US DOL-OWCP

66 YEARS

1535 Hermitage Dr., Florence
(256) 764-0221

584666-1

“ALL KINDSOFBUILDINGMATERIALS” SINCE 1957
P.O. Box 220 10817 HWY. 101 S, Lexington, AL. 35648

(256) 229-6204

A. L. ThompsonA. L. Thompson
Builders SupplyBuilders Supply
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68 YEARS

1960 2024
64

65 YEARS

1306 2nd St.,
Muscle Shoals
256-383-0681www.lesupply.com

663355449933-11

63
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65 YEARS

Since 1960

2904 N. Jackson HWY
Sheffield, AL 35660

256-383-1225
www.ce r t i f i ed -a l a rm . com

• Telephone Systems
• Security Alarm Systems

• Fire Alarm Systems
• Video Surveillance & more!

2904 N. Jackson HWY

63 YEARS63 YEARS

BIGBEE STEEL BUILDINGS, INC
22770055 AAvallon AAve. • MMusclle SShhoalls
256-383-7322 • Bigbee.com

“HHeellppiinngg BBuuiilldd tthhee SSoouutthh
for 63 years.”
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“Of course we’re friendly!”

SimmonS Tire
Company

612 E. 2nd Street • Sheffield

256-381-2333

60 YEARS

63
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57 YEARS

Several major knife brands available.
Open to the Public - Call for Hours

Florence Industrial Park
449 Lane Drive • 256-766-8099 63
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39 YEARS

Vic Porter
421 Tennessee St., Florence

256.764.3002
vic@vicporterinsurance.com

Vic Porter
Insurance Agency
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Shoals Area...

Honor Roll
of Businesses

54 YEARS

584686-1

Call Bohannon Services TODAY
for a FREE quote for pest control!

Termite and Pest Control
Family serving families since 1971

256-764-2452
1416 N. Pine Street, Florence

53 YEARS The Shoals
Glass

PPProfessionals

500 S. Wood Ave., Florence

256-764-9440

“Our Service
Centers On Our
Customers”

63
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635519-1

Serviiving parts of Colbert,
Lawrrwrence, Limestone, and

Madison counties

99

53 YEARS

53 YEARS

704 Davison Avenue - Muscle Shoals
256-381-4146 Fax: 256-381-4147

www.shoalselectric.com
Licensed in Alabama, Mississippi, Tennessee

ELECTRIC
Shoals

63
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53 YEARS
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46 YEARS
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Rogers,Rogers, Bowling,Bowling,
andand

McReynolds, P.C.McReynolds, P.C.
303 Jackson Ave. N., Russellville, AL

256-332-2880

58
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RANGERRRAANNGGEERR
BATTERIESBBAATTTTEERRIIEESS

CCCallllll us attt 222555666-777666666-000444777333
WE DELIVER and

INSTALL BATTERIES

Automotive • Marine
RV • Lawn Mower

47 YEARS

1508 N. Pine St., Florence

256-767-5195
Mon.-Fri. 8-5

The Carpet
Store

50 YEARS

63
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49 YEARS

PROTECTING HOMES &
BUSINESSES SINCE 1976
(256) 383-8158

BOB'S TIRE &BOB'S TIRE &
ALIGNMENTALIGNMENT

Thank you for
all your business
through the years!

4200 N. Jackson Hwy., Sheffield

256-381-1199

49 YEARS
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NEAL’S
APPLIANCE

We Specialize in New Scratch & Dent Appliances!
HUGE DISCOUNTS • FULL FACTORY WARRANTY

6559 Hwy. 72, Killen, AL 35645
256-757-5121

Academic Excellence
2710 Darby Dr., Florence

256-764-8200

45 YEARS 45 YEARS

287 County Highway 85 • Haleyville, AL
205-486-9237 • 800-833-9237

William L. Rowe started in the transportation
business in October 1980 with one truck

and trailer. His philosophy for success in the
transportation industry is Honesty, Fairness

and Dependablity.We continue that tradition.

58
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44 YEARS (256) 767-0021
Fax (256) 767-1491
wwwwwwwww.wwwjjppgg.cccooommm

635542-1

256-381-0655

42 YEARS

63
55
45
-1

40 YEARS

63
55
46
-1

40 YEARS LEIGHTONLEIGHTON
PHARMACYPHARMACY

2230 Railroad St., Leighton • (256) 446-65272230 Railroad SSSSStt., Leighton •••• (222556666) 4444444444666666--6666655222277
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256-764-3349
1709 N.Wood Avenue • Florence AL 35630

CommerCial • residential • automotive

Keys • re-Keying
loCKouts • safes • loCKs

Your SecuritY iS our BuSineSS

44 YEARS
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53 YEARS
Bunyan’s Bar-B-Que

901 W. College St,
Florence, AL 35630

(256) 766-3522
www.bunyansbarbeque.com 63
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Shoals Area...

Honor Roll
of Businesses

Integrated Corporate Solutions, Inc.

www.chooseics.com

Providing Solutions...
...Empowering Technology

256-760-8239

38 YEARS
63
55
59
-1

FREE ESTIMATES • ALL WORK GUARANTEED
Mike Burbank
256-766-0527 (Bus.) • 256-460-0195 (Cell)

320 Co. Rd. 13 • Florence

Continuous Aluminum Gutters • Custom Chimney Flashing
• Siding • Cleanouts & Leaf Protection

• Standing Seam Metal Roofing
Lifetime Warranty on Materia

Copper & Galvanized

S

L5” and 6”

ARANTEED

iooon

l All Colors
Available

Mike’s Gutter ServiceMike’s Gutter ServiceMike’s Gutter Service
34 YEARS

63
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35 YEARS35 YEARS

GGGGGGGGGGGGGGina Clark
REALTOR®

22222222222222222222222222222222222222222222222256-335-7438
635561-1

34 YEARS

Our ONLY Location is 7730 Hwyywy 72 E., Killen
woodswholesale11@gmail.com

MMoonn, TTuuee, WWeedd, FFrrii 88aamm--55ppmm, SSaatt 88aamm--NNoooonn, CClloosseedd TThhuurr
Jerry Woods, Owner • Nikki Woods-Fulmer & Leigh Woods, Sales

The ONE and ONLY
Family Owned & Operated

WHOLESALE FLOORING, L.L.C.WHOLESALE FLOORING, L.L.C.

256-757-9600256-757-9600

WOODSWOODS

63
555555

666333
-111

30 YEARS

205 Seville St., Florence
256-760-9694

Progressive
LIGHTING, INC

58
47

41
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256-627-5966
Mfors90553@aol.com Markforsythepainting.net

FFFFllllorence, AAAAAAAAAllllabbbbbbbbbama

35 YEARS

635560-1

31 YEARS

63
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30 YEARS

1016 Maddox Road
Phil Campbell, AL

256-668-0781
205-486-6409

Lic# 95067

BAMA AIRBAMA AIR
CONDITIONINGCONDITIONING

63
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29 YEARS

1130 Bradshaw Drive,
Florence, AL 35630
256-740-8249
eldercareweb.com Dee Mussleman,

Owner, CSA, CDP

Local, Family-Owned
Agency

63
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3917 Cloverdale Rd, Florence
256-764-9112

58
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58
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27 YEARS Area’s best pool services.

SHOALS POOLS
& SPAS, INC.

All Tires Guaranteed!
We will meet or beat any competitor price on

comparable tires.“It’s worth the drive!”
Bilingual and interpretation service available.

College Tire
In Hanceville at the Intersection of 31 & 91

256-352-2221
Mon. & Tues. 8-5:30; Wed. 8-12

Thur. & Fri. 8-5:30; Sat 8-2

…In that we were yet sinners,
CCCCCChhhhhhrrrrrriiiiiisssssstttttt ddddddiiiiiieeeeeedddddd ffffffoooooorrrrrr uuuuuussssss. RRRRRRoooooommmmmmaaaaaannnnnnssssss 555555::::::888888
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29 YEARS

26 YEARS

• Killen

• Florence

• Muscle Shoals

• Loretto,TN

256.381.8010

Fashion Exchange, Inc.
fashion_exchange

63
55

72
-1 25 YEARS

256-381-7009
www.AlexanderLandSurveying.com

2923 N. JACKSON HWY., PO BOX 160
SHEFFIELD, AL 35660

63
55

75
-1

Commercial &
Residential Surveyys27 YEARS

635571-1

1605 Darby Drive
English Village,

Florence

256-766-0925

Voted a finalist for
favorite jewelry store
“TimesDaily” Readers’

Choice 2024

25 YEARS

Wanda Kilpatrick
Associate Broker

256-710-1471
Shoals Office

849 Florence Blvd, Florence
Office: 256-764-8743

wckilpatrick@comcast.net 63
55

73
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63
55

77
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24 YEARS
Andy Collins Insurance Agency

Representing American National
and Independent Broker
We can help you with
all types of insurance!
• Life • Auto • Home
• Business • Farm

Annuities, Pension Plans & more.

andy.collins@american-national.com

2308 S. Wilson Dam Rd. • Muscle Shoals
256-381-1535

24 YEARS

F U R N I T U R E
3020 Florence Blvd. • Florence, AL 35634
256-767-1995 • barnettbrown.com

Monday - Saturday 9 AM to 5:30 PM 63
55

80
-1

23 YEARS

406 Cox Blvd, Sheffield • (256) 383-2626

northalabamavet.com

63
58
89
-1

23 YEARS
BETHANY ELLISON MALONE,

ATTORNEY AT LAW
503 NORTH MAIN ST. • TUSCUMBIA, AL 35674

256-383-9444
WWW.BETHANYELLISONMALONE.COM
• Wills
• Probate
• Estate Planning
• General Practice 63

55
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635568-1

30 YEARS

medshoals.com

4 CONVENIENT
LOCATIONS

Serving theeeeeeee
communityyyyyy

for
30 years.

63
44
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America’s Largest Replacement
Window & Remodeling Company

Lifetime
Warranty
Including labor &
glass breakage

717 Michigan Ave., Muscle Shoals

256-383-8894
1-800-GET-WINDOWS

WINDOWS • DOORS • INSULATED SIDING • & MORE
Call TodayCall Today
about ourabout our
FinancingFinancing
Options!Options!

22 YEARS
63
55
82
-1

Shoals Area...

Honor Roll
of Businesses

21 YEARS

635584-1

21 YEARS
FLORENCE PAINTINGFFFFFLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOORRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRREEEEEEEEEEEEEEEEEEEEEEEEEEEEENNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCEEEEEEEEEEE PPPPPPPPPPPPAAAAAAAAAAAAIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIINNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNTTTTTTTTTTTTTTTTTTTTTTTTTTTTTTTTIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIINNNNNGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGGG
AND DRYWALL LLCAAAAAAAAAAAANNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNNDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDD DDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDDRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRRYYYYYYYYYYYYWWWWWYWWWWWWWWWYWYWAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAALLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLL LLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCCC

We offer professional painting services including
Interior and Exterior House Painting,

Drywall Repair, Deck and Fence Staining
Pressure Washing and More

Over 30 years’ experience,
Call Today for FREE ESTIMATE
ALL WORK GUARANTEED

256-577-0730

63
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10 YEARS

1791 Neil Morris Rd., Tuscumbia, AL
256-335-9670

Jay’s Bodyshop
1791 N il M i Rd T

pJay s Bodyshop
oh ac n erJohn Jackson - Owner

Paint & Bodywork
eSpecialists

63
55
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BUTLERBUTLER
MOTOR CO.MOTOR CO.

2912 Florence Blvd., Florence2912 Florence Blvd., Florence

256-764-9510256-764-9510
www.butlermotors.netwww.butlermotors.net 58

47
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20 YEARS

13 YEARS

4
3
5
6
4
3
1

256-810-3188
OFFICE: 256-284-7781
exitwithbrendak@gmail.com

Each office is independently
owned & operated

BrendaKelly
REALTOR

210-B Seville Street, Florence, AL, 35630

63
55

92
-1

635590-1

17 YEARS

1202 Helton Drive, Florence
256-760-1050

We Serve: Homes • Apartments
Restaurants • Hospitals • Businesses

Certified • Licensed • Bonded • Insured

1021 Woodward Ave., Muscle Shoals
256-383-1890

PESTS • TERMITES • BED BUGS

15 YEARS

58
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Gun SalesGGGuuuunnnn SSSaaaalllleeeessss
&&&&

CustomizingCCCCuuuussssttttoooommmiiiizzzziiiinnnngggg

GUNSMITHINGGGGUUUUNNNNSUNSSSMMMMIIIITTTTHHHHIIIINNNNINGGG

103 Taylor Rd, Florence1110003333 TTTaaayyyllllooorrr RRRddd,,, FFFlllooorrreeeennnccceeee
(Off Cloverdale Rd. behind Bama Pools)(((OOOffffffff CCClllooovvveeerrrddddaaallleee RRRddd... bbbeeehhhiiinnndddd BBBaaammmaaa PPPooooooolllsss)))
256-349-5051 • shotglassguns.us22255556666--33344449999--55500005555111 ••• ssshhhhoooottttgggglllaaaassssssssgggguuunnnnssss....uuussss

10 YEARS

7 YEARS

931-853-6140
www.mcmhg.com

Beautiful Furniture
tttttttttttttttttttttttttttttttttttttttttttttttttttttttttttttttttttooooooooooooooooooooooooooooooooooooooo FFFFFFFFFFFFFFFFFFFFFFFFiiiiiiiiiiiitttttttttttttttttttttttttttttttttttttttttttttttttttttttttttttttt YYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYYooooooooooooooooooouuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuuurrrrrrrrrrrrrrrrrrrrrrrrrrrrrr LLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiifffffffffffffffffffffffffffffffffffffffffffffffffffffffffffffffffeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee.

311 N. Military Ave, Loretto, TN

63
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18 YEARS

Make plans to come see us to get the best seafood in
the Shoals Area! We look forward to seeing you guys!

Lash’s Fish & Seafood
1091 AL-101, Rogersville

Just before Joe Wheeler Dam
(256) 247-1203

Open Tuesday-Saturday 8:00 am-9:00 pm

Voted #1 Reader’s
Choice Best Seafood!

63
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-1

17 YEARS

1950 Helton Drive • Florence • 256-764-6401
www.sprywilliams.com

Joey Williams & Barry Williams - Owners

Thankkkkkkkk you ffffffffor your trust.
Same Family, Same Quality Service.

Only the name has changed.
(Formerly Spry Williams Funeral Home)

58
47

73
-1

10 YEARS
MARGARET
CRAWFORD
256-415-3223

margaret.crawford913@gmail.com

635595-1 63
55

97
-1

4 YEARS

19 YEARS
Dana Tank
256-412-2856

danatank.com
danatank@remax.net

1661 S. Wilson Dam Rd.
Muscle Shoals, AL

Each Office Independently Owned and Operated

635587-1

It’s an Honor to have these
Outstanding Businesses

in the Shoals!

63
44

11
-1

Support these
businesses.
They have years
of experiences.
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Shoals Plastic Surgery offers a local option
By Alyssa Sutherland
Staff Writer

MUSCLE SHOALS—Dr. Russell Jen-
ningsmoved to the Shoals in 2011 with
the goal of establishing an independent

plastic surgery practice.
“I had no idea how to estimate how

muchwork goes into starting and
establishing an independent practice
whenwe opened Shoals Plastic Sur-
gery,” he said, noting that in his 14

years of Shoals-area practice, he has
witnessed the growth of a new hospi-
tal, gone from two to six employees and
experienced an office fire that resulted
in a complete remodel for his practice.
However, his practice took off

and Jennings nowworks withNorth
AlabamaMedical Center, Helen Keller
Hospital andNorth Alabama Shoals
Hospital on a regular basis.

SEE JENNINGS, S32

Dr. Russell Jennings’ practice has seen his employee number triple in size in less than 15 years in Muscle Shoals. [KEVIN TAYLOR/TIMESDAILY]
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634438-1

635505-1

1201 Cloyd Blvd., Florence, AL 35630
Sunday Worship 9am / Sunday Bible Study 10:30am • Pastor Lanier Nail

256-415-3714 • www.goodshepherdflorence.com

Bible based and Saved byyy His Grace

63
52

00
-1

700 N. Wood Avenue, Florence, AL 35630 • 256-764-2192
Rev Dr. Cameron Douglas - Interim • Office Hours Mon-Thur 8am-5pm

“A new commandment I give to you that you love one another;
even as I have loved you, that you also love one another.”

Sunday School: 8:45 - 9:45 am • Worship Service 10:00 am

First Christian Church
(Disciples of Christ)

634439-1635189-1

St. Michael Catholic Church
2751 County Road 30 • Florence

256-764-1885
Mass Schedule:

Saturday-6 pm • Sunday-7:30 am and 10 am
www.stmichaelscatholic.org
stmichaelcatholic@gmail.com

666333
555222
666000
-111

634993-1

First Presbyterian Church
103 North Broad Street

Tuscumbia, AL
Organized 1824

A Presbyterian Church
in America Congregation

FFirst United Methodist Church
415 North Seminary St., Florence

(256) 764-5072
www.fumcflo.org

Sunday Traditional Worship
8:15 am & 11:00 am

Family Worship 9:00 am
Wednesday Evening Meal & Small Groups

at 5:00 pm
Nursery provided for all services.

635197-1

Attend the Church
of Your Choice
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He also performsminor procedures
and esthetic work in-office, offering
Shoals residents a way to receive the
plastic surgery treatment they need
without traveling far from home.
“Helping people that have amajor

problem and giving them enough help
that they don’t have to go out of town
is one of the best parts of what I do,”
Jennings said. “There’s a lot to be said
about recovery at home.”
Jennings said when he initially

opened the practice, approximately
25% of thework he performedwas
esthetic in nature. However, over the
years, he said that the ratio has shifted,
and approximately 60%of his practice
is now esthetics.
Despite that trend, he still sees

plenty ofminor cuts, small skin cancer
removals, ear lobe tears and other
minor cases in his office everyweek.
Additionally, he sees eight to 10

major cases at the hospitals eachweek
including severe lacerations, burns
requiring skin grafts, breast aug-
mentations and breast reduction and
reconstruction surgeries.
“At one point, we did asmany breast

reconstructions as the busiest surgeon
inMemphis,” Jennings emphasized.
“Unfortunately, that’s becausewe had
a lot of breast cancer in this area”
Jennings believes that helping breast

cancer patients is themost vital aspect
of his practice.
Before Shoals Plastic Surgery

opened, there was no local option for
immediate breast reconstruction sur-
gerywithout patients traveling two or
more hours out of town, according to
Jennings.
One of the first breast reconstruction

surgeries Jennings performed in the
Shoals is a procedure he recalls as one
of his greatestmedical moments.
“I performed it with Dr. Bob Bailey

— it was a tram flap, where I took
from her belly and reconstructed her
breast,” Jennings remembered. “You
could not tell a difference between the
reconstructed breast and the intact
breast.
“Bailey said it was the best he’s ever

seen in his life, and the patient is still
doingwell to this day.”

JENNINGS
From Page S30

Dr. Russell Jennings is able to do minor cases in his office in Muscle Shoals every week. He said he also averages eight to 10 major cases at the hospi-
tals in the Shoals each week. [PHOTOS BY KEVIN TAYLOR/TIMESDAILY]

Dr. Russell Jennings has served patients in the Shoals area for 14 years at Shoals Plastic Surgery in Muscle Shoals.

ONLINE
Shoals Plastic Surgery’s website

is jenningsplasticsurgery.com
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4210 Chisholm Rd • (256)766-5488 4990 Hwy 157 • (256)764-9899

63
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631958-1

156 Titan Drive, Florence • 256.740.0690 • www.FullLifeMD.com

Full Life Wellness Center
• H. Douglas Woodford, MD • Danielle Elliott, MSN, CRNP

• Liz Hughey, MSN, CRNP, NTP • Stacey Moore, MSN, CRNP
• Jessica Rogers, DO

Full Life Primary Care
• Emily Russell, DNP, FNP-C • Kelly Brittnell, MSN, CRNP, NP-C

Services Offered:
• Primary Care

• Bio-identical Hormone Replacement Therapy
• Thyroid Management

• Aesthetics & Rejuvenation
• I.V. Nutrition Therapy

L to R: Emily Russell, DNP, FNP-C; Kelly Britnell, MSN, CRNP, NP-C; Douglas Woodford, MD;
Liz Hughey, MSN, CRNP, NTP; Stacey Moore, MSN, CRNP; Danielle Elliott, MSN, CRNP
(Not pictured) Jessica Rogers, DO
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Assisted Living at its best!

Why is the Renaissance the best Assisted Living?
Named by US News and World Report 2022, 2023 & 2024

• We offer the most spacious apartments in the area. • Nursing staff in house around the clock.
• We provide scheduled Transportation to your doctor, and local weekly shopping trips.
• Weekly Nurse Partitioner visits so you never have to leave the comfort of your home for medical care

Tours Daily call 256-740-6999

2022, 2023, 2024

We are a pet friendly community.

W

Bernard
“Bernie”

Community
Dog

NowLeasingStudio,one and twobedroomapartments
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COOLING & HEATING, INC

chcooling.com
Service • Maintain • Replace

256-248-4886
AL #06222

AL Certification #50045

Cooling and heating
 is our only business.

That's why we're the experts!

Serving the Shoals for 69 years!63
17

15
-1
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Do you
have

630532-1

Specializing In:
• Physical / Speech /
Occupational Therapy

• Stroke Therapy
• Cardiovascular Therapy
• Respiratory Therapy
• IV Therapy
• Wound Care Services
• Comprehensive Recovery
from Surgery or Illness

• Therapy Six Days a Week

Tel: 256.766.5771 • FlorenceRehabCenter.com
g ation Center, LLCNursing and Rehabilita

Florence 2107 Cloyd Blvd.
Florence, AL 35630

Exceptional Short Term
Rehab Stays

Call for a Reservation Today!
630525-1
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D E N T I S T RY
COSMETIC & FAMILY

We want to thank our patients and friends for voting & making us a finalist for...
...their FAVORITE DENTIST OFFICE.

Come see what our patients are smiling about.

1845 Darby Drive, Florence • 256-767-7600
Hours: Mon. &Wed. 8-5, Tues. 10-7,Thurs. 8-3, Fri. 8-12

Non-Surgical Facelifts

Dr. Tamsie C. Coker, D.M.D., and her staff welcome Dr. Kelly Guthrie, D.M.C.
NOW ACCEPTING NEW PATIENTS

AFTER 4TH TREATMENT
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14TH ANNUAL

Place us on your calendar for May!
Join us!

May 15-17, 2025
Festival Hours:

Thursday from 7:00 pm - 9:00 pm. Doors will be open at 6:00 pm
Friday hours 9:00 am - 9:00 pm. Doors open at 8:00 am

Saturday hours 9:00 am - 9:00 pm. Doors open at 8:00 am

Shoals Theatre - 123 N. Seminary Street, Florence

Behind every smile is a story waiting to be shared.

We had a terrific Shoals Storytelling Festival May 2024,
and we have a great lineup for 2025!

Thank you to our sponsors: City of Florence • Colbert County Commission • Muscle Shoals National Heritage Area
Alabama State Council on the Arts • Lowe’s Home Improvement Warehouse • Hampton Inn by Hilton - Florence Midtown

Hampton Inn by Hilton - Florence Downtown • Lost Pizza Company • Rosie’s Cantina
The Shoals - Florence-Lauderdale Convention and Visitor’s Bureau • Ricatoni’s • Odette

Renaissance Hotel and Spa • Graphic-Publishing

Donald Davis
donald@ddavisstoryteller.com

https://www.facebook.com/ddavisstoryteller1/

Dolores Hydock
dolores@storypower.org

https://www.storypower.org/

Bil Lepp
booking@leppstorytelling.com
http://leppstorytelling.com/

Jackie Mickel Josh Goforth
joshgoforthmusic@gmail.com

828-712-0216

Eric Kirkman

63
42

83
-1
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MAY 2024-MAY 2025

USA

Everyday Banking • Borrowing • Investment Services • Business • Community

AT LISTERHILL CREDIT UNION, WE’RE PROUD TO BE NAMED A
GREAT PLACE TO WORK® FOR FIVE CONSECUTIVE YEARS. OUR

TEAM IS BUILT ON TRUST, RESPECT, AND COLLABORATION, WHERE
LEADERSHIP CARES ABOUT YOUR GROWTH AND WORK-L IFE

BALANCE IS A PRIORITY. L ISTERHILL IS WHERE GREAT PEOPLE
COME TOGETHER TO IMPROVE LIVES IN OUR COMMUNITY.

l l
l
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listerhill.com/careers

Federally insured by NCUA
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SINCE 1970 FREE DELIVERY! ONLY 3 MILES SOUTH OF LAWRENCEBURG ON HWY. 43

Hwy.43,Leoma,TN • Store Hours: Mon. thru Sat.9 A.M.‘til 6 P.M.• (931) 852-2111 • Toll Free 1-800-345-2511 • www.storyandlee.com

Furniture & BeddingSince 1970

630519-1

• Sofas • Home Office • Entertainment • Sectionals • Leather • Dining Room • Bedroom • Recliners •
Mattresses • Clocks • Outdoor Living • Occasional Tables...And More
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